
Joseph spent 15 years in the army, 
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of Milestone Direct.
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How the tide has turned. Interest rates are 

at record lows. That makes it bad for savers 

with money in the bank, but better for house 

buyers and investors, JUNO editor Brenda 

Ward told attendees at the Spring JUNO 

Exchange event in September.

More than 90 people attended the reader 

event at the JUNO offices in Takapuna, 

Auckland, to find out the answers to their 

questions on property investment.

Three experts inspired and updated 

attendees with information about investing 

in property, what tenants look for, and what’s 

happening in the market.

The first speaker was Andrew Nicol, a 

managing partner at Opes Partners, a 

company that helps Kiwis get into property 

investing. 

Nicol talked about how Kiwis who own a 

home may be able to get the extra money 

they might need for retirement by using 

equity from their family home as a deposit for 

one rental property. Then, he says, rinse and 

repeat.

The next to speak was Ben Torrance, of 

Crockers Property. Torrance is a Kiwi who 

worked several years in the vast London 

market, before returning to head up Crockers’ 

City Team in Auckland. 

Torrance said too many new four-bedroom 

homes are being built, despite tenants 

preferring three-bedroom houses. The best 

investments are houses near transport links 

and shopping developments, he says.

The final speaker was Ben Speedy, of 

property data company CoreLogic. He said 

data showed small investors appeared to be 

back in the market, and evidence certainly 

pointed to property as a great option right 

now. However, a risk for investors was 

climate change, and how it might affect their 

insurance bills.

Thanks to our wine sponsor Craggy Range, 

beer sponsor Renaissance Brewing, Remedy 

Kombucha, and Clean Collective.

To find out about the next JUNO Exchange 

event, enter your email address at  

www.junoinvesting.co.nz/newsletter  

Property:  
Is the Time Right?
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Subscribe  
and Win

One of 60

Weleda Skincare Packs 
(limited to the first 60 orders)

Subscribe to JUNO for a year (four issues) for 

$35 and you’ll go in the draw to win one of 

30 women’s packs, or one of 30 men’s packs, 

valued at over $40 each.

Go to www.junoinvesting.co.nz/subscribe

You and Nature: It’s a Match

Weleda has been growing and 

creating 100 per cent natural, 

organic herbal medicine and 

skin care products for over 90 

years, often to the same original, 

authentic recipes that have 

stood the test of time.

It was founded nearly 100 years ago, in 1921, 

by Dr Rudolf Steiner, an Austrian philosopher 

and natural scientist, and Dr Ita Wegman, a 

Dutch doctor.

‘Anthroposophy’ inspires the view of the 

human being with a deep understanding of 

nature, and remains at the heart of Weleda’s 

vision even today. 

Weleda is the pioneer and the world’s leading 

manufacturer of certified natural cosmetics 

(face and body care) and anthroposophical 

pharmaceuticals. 

Weleda cosmetics are 100 per cent certified 

natural by NATRUE and UEBT-certified (Union 

for Ethical BioTrade) for ‘Sourcing with 

Respect’. Consumers can trust the products 

are truly natural and that Weleda contributes 

to a world in which people and biodiversity 

thrive.

Over 80 per cent of the plant ingredients used 

by Weleda are certified organic, sourced from 

either the 50 fair-trade partnerships, spread 

over 250 square kilometres globally that 

Weleda manages, or grown biodynamically  

in Weleda-owned gardens.

Weleda NZ’s head office, biodynamic garden, 

manufacturing and warehouse are all based 

in sunny Havelock North, Hawke’s Bay.

www.weleda.co.nz
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Terms and conditions: 

1. JUNO has 60 Weleda skincare packs to give away, 30 men’s packs and 30 women’s packs. Each men’s pack includes 1 body wash 200ml, and 1 moisture cream 30ml. Each women’s 

pack includes 1 body wash 200ml, and 1 Skin Food 75ml. 2. The first 30 subscription orders to specify a men’s pack will win a men’s pack. 3. The first 30 subscription orders to specify 

a women’s pack will win a women’s pack. 3. Prize is not transferable and is not redeemable for cash. 4. Offer expires on 31 January 2019 or when the first 60 orders are reached. 5. The 

prize goes to the purchaser of the winning subscription, and will be sent to the address entered in isubscribe, and not the recipient of a gift subscription. 6. The prize draw applies to 

one-year $35 subscriptions only, and is not valid with a $20 subscription offer, or any other offer. 7. Prize draw open to New Zealand residents, with a New Zealand postal address only, 

offshore islands excluded. 8. Prizes may differ from those listed. 9.  No correspondence will be entered into, and JUNO’s decision is final. 10. By subscribing, you agree if you are a winner 

your postal details will be passed to Weleda, who will send out the prize to you. 11. All subscriptions start with the next issue of JUNO, published late February. 11. View full terms and 

conditions at junoinvesting.co.nz/subscribe 



What 
We Like
A showcase of the hottest products and events 

that are the talk of the town. 

Branch Out in Olives

When Richard Lee wanted to 

send iconic New Zealand extra-

virgin olive oil overseas,  

he couldn’t find bottles that 

would make a stylish gift.

So, Richard and wife NgaWai 

decided to start their own 

company, with international 

visitors in mind.

The Lees bought an olive grove 

in the Wairarapa in 2015, and the 

small business began full steam.

Their packaging was key. The 

couple wanted to create a 

All That Jazz

Dance, colour, music, 

architecture, and all that  

jazz come to Napier for one 

amazing week in February.  

You could be mistaken for 

thinking you’d stepped back  

in time as the vintage cars take 

over streets closed to modern 

traffic and everyone steps out  

in 1930s style. 

Tourists, cruise ships, 

campervans, and classic cars 

from around the world all head 

to the city to celebrate its past 

at the Art Deco Festival.

Hastings resident Liz Carr 

remembers the first art deco 

event, a humble themed picnic 

with friends along the Marine 

Parade. Now it’s grown into a 

30-page programme of Great 

Gatsby and Ritz-inspired events, 

fun and frolicking.

You can book for balls, vintage 

car rides, parties, dance classes, 

lectures and walking tours, or 

just wander the streets in 1930s 

dress, mingling with the locals 

in their costumes and listening 

to street-corner jazz.

The event runs from February 

19 to 23. Events book out 

quickly, so don’t delay if you 

want to join in.

www.artdeconapier.com

high-quality product, stylish 

enough to gift. The cold-pressed 

oil is packaged in a trendy glass 

medicine bottle, with a cork 

stopper.

The company carries the Olives 

New Zealand trademark, which 

guarantees 100 per cent New 

Zealand Extra Virgin Olive Oil.

It’s a great gift for that hard-to-

buy-for person.

JUNO has two gift packs to  

give away. Enter at  

www.junoinvesting.co.nz/

competitions

Brush Up on Skin Care

A Kiwi company is having great 

success with its new certified 

organic skincare range.

Launched one year ago, Rage 

Against Chemicals has an 

extensive range for both men 

and women, and plans to enter 

the Middle East, Asia and Europe 

markets. 

Certified by Biogro NZ, Rage 

Against Chemicals is NZ’s 

only men's certified organic 

skincare range. The company 

WIN

WIN

says testosterone can cause 

men’s skin to be up to 25 per 

cent thicker, rougher and drier 

than that of women’s. Their 

moisturiser is packed full of 

manuka honey goodness plus 

natural antioxidants. 

The products make a wonderful 

gift for yourself or a loved one.

JUNO has five men’s gift 

packs, including a shaving 

brush, shaving bar, and face 

cream, to give away. Enter at 

www.junoinvesting.co.nz/

competitions
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W H AT  W E  L I K E

Creative Edge 

Nature and design combine at QT 

Queenstown to create one of the coolest 

spaces in town.

With a position overlooking the lake, the 

hotel has some of the best views in the 

region, with feature rooms facing out to the 

iconic Remarkables mountain range and 

Lake Wakatipu. In just two minutes, you’re 

shopping at the famous esplanade area,  

or walking among the pines by the lake. 

Opened in late 2017, the hotel has boutique 

guest rooms created by designer, Nic Graham. 

He’s responsible for The W in Hong Kong, and 

QT Queenstown has quickly become a chic 

new designer landmark.

Bedrooms feature signature QT Gel Beds, 

bespoke furnishings, and too-many-threads-

to-count linen, and bathrooms are clad in 

white marble. Complimentary Wi-Fi and new 

release movies, Nespresso machine, world-

class Malin+Goetz amenities and the choice 

to stir yourself a Gin Martini complete the 

in-room offering.

You don’t even have to leave the hotel to 

enjoy some of the best nightlife in the area. 

Relax and unwind with a cocktail at the end 

of the day at Reds Bar, watching the sun set 

over the lake. Queenstown’s finest bartenders 

have access to the largest selection of spirits and 

liqueurs in town, to create signature cocktails. 

Dine at the hotel’s Bazaar Interactive 

Marketplace. Choose from seafood, cheese 

and charcuterie bars, Asian and grill stations, 

Italian wood-fired pizzas and a dessert bar. 

The wine lists at Bazaar and Reds Bar include 

the top Central Otago pinot noirs such  

as Two Paddocks and Mount Edward.

And in the morning when you rise for  

a day of adventures, head to Bazaar  

for what’s widely known as one of the  

best hotel breakfasts in the country.

www.qthotelsandresorts.com
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1. Gilles Caffier backgammon 

board with accessories 

ecc.co.nz 

2. Piet Boon Gijs sunlounger    

ecc.co.nz

3. Buster + Punch machined 

candelabra  

ecc.co.nz 

4. Eternal dried wreath 

markantonia.com

5. Menu Carrie LED lamp     

paperplanestore.com

6. DCS freestanding grill 

by Fisher & Paykel 

outdoorconcepts.co.nz 

 

7. Mr Pinchy – ‘Sea Crab’ 
mrpinchyandco.com.au

8. Property of Alex backpack 

we-ar.com 

9. Tan and natural fan 

corcovado.co.nz

10. Woven tote 

everyday-needs.com 

11. London hand wash 

Tom Dixon 

simonjames.co.nz

12. Pastel Forest picnic rug 

wanderingfolk.com

13. Acadia fire pit 

outdoorconcepts.co.nz

07.

10.

11.

09.

08.

13.

12.
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SUMMER 2019

(verb, In-’vest) 

To commit money in order to earn a financial return.

– Merriam-Webster Dictionary

Invest

ISSUE

23
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“Rule number 1: 
Never lose money. 

Rule number 2: 
Never forget rule 

number 1.” 
– Warren Buffett, American 

super-investor
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Starting out in investing isn’t easy.  
It requires a leap of faith.

You can learn about investment in books, 
articles and seminars, but ultimately you 
have to take a deep breath, put your hand 
in your pocket and give your money to 
someone else when you buy an investment. 

That’s risky and uncomfortable, but to 
really understand investing, that’s what  
you have to do. You learn by doing.

My advice would be to start small, so any 
losses are not great – and be patient. 

The best way to learn about 

investing is to put aside a bit of 

money and simply try it, says 

financial adviser Martin Hawes. 

He explains how to get started.

Investing: 
As Easy 
As 1-2-3 1. There are only four real 

investments
Investment seems very complicated, with 
many possibilities and opportunities 
competing for your money. But when you 
look at its essence, there are only four real 
investment types: 

 • Shares 
 • Property
 • Bonds, also known as fixed interest
 • Cash, which is a bank savings account or 

term deposits 1
Are you surprised there are only four? 

Everything else you might call an 
‘investment’ is either a vehicle to make 
investments, like a syndicate or a managed 
fund, or something that you can speculate 
on, like gold or cryptocurrencies. 

There’s a big difference between 
‘investments’ and ‘speculation’. 

An investor buys company shares for a part 
of any profits, buys property for the rent, or 
expects interest payments from bonds and 
bank interest. There may be a capital gain, 
but mainly you expect investments to give 
you a cash return. 

SHARES PROPERTY
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Finding out your risk level means working out how long you’ll have 

you money invested for (short term or long term), your goals, your 

financial situation, and how comfortable you are with investing. 

2. Asset allocation
The way you mix your money among those 
four investments is critical. It’s called 
‘asset allocation’ and simply means the 
proportion of your money that’s in each 
of the asset classes – in each of shares, 
property, bonds, and cash.

The proportion that you have in each of 
these will, more than anything else, dictate 
the returns you may get and the volatility 
(the ups and downs) you’ll experience. 

Investing in shares might give you lots of 
ups, and potentially a higher return over 
time, but you’ll experience a good few 
downs in getting those returns. Shares 
are the riskiest type of investment, and 

recommended for investors putting their 
money in for 10 years or more. 

Before you start investing, make sure any 
investment aligns with your risk level. A 
financial adviser can help you with this. 
Finding out your risk level means working 
out how long you’ll have you money 
invested for (short term or long term),  
your goals, your financial situation, and 
how comfortable you are with investing. 

Once you’ve found out the risk appetite you 
have, find investments that match it, and 
think hard before moving from it. Make up 
a diversified investment portfolio that suits 
your personal situation with the help of an 
adviser.

2

BONDS CASH

Managed funds of various sorts, say, 
managed investment schemes, KiwiSaver, 
and property syndicates, are also 
investments, because they’re simply  
a means of investing. 

They’re very useful for people who lack the 
expertise to invest directly themselves, or 
who only have a small amount of money 
and can’t get spread their risk (diversify) by 
investing directly with that small amount.

Speculators can only make money by 
guessing the future value of what they’re 
buying, like a gold bar. With speculating, 
you only make money if you sell your gold 
bar for more than you paid for it. 
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1-2-3. Is it really that simple?
These three things all seem easy enough 
when they’re down on paper. However, 
when you’re in the hurly-burly of 
investment markets and trying to make 
sensible decisions, things never seem 
simple. 

Even the surest of investors can get 
confused by media commentators and 
others with competing views, often 
speaking from a platform of vested interest.

You’ll learn best by doing. It’s experience 
that allows you to blank out the noise of the 
markets and find some quiet space to work 
out what’s important.

Ultimately, that means being sure that your 
asset allocation is right, mostly making sure 
you do not push out risk by buying 
too much of shares and property. 

It also means avoiding speculating on 
things like gold or cryptocurrencies –  
they may be packaged as investments,  
but they’re not.  

Be wary of buying a lot of early-stage 
investments that have no income: the 
promoters may promise a lot at some time 
in the future, but until then, you’ll have a 
risky investment. 

Martin Hawes is the Chair of the Summer Investment 

Committee. The Summer KiwiSaver Scheme is managed 

by Forsyth Barr Investment Management Ltd and a 

Product Disclosure statement is available on request. 

Martin is an Authorised Financial Adviser and a Disclosure 

Statements is available on request and free of charge 

at www.martinhawes.com. This statement is general in 

nature and not personalised advice.

3. Choosing your investments
When you’ve set up your asset allocation, 
and worked out what investments suit your 
risk profile, you’ll have to select individual 
investments. 

This means you’ll have to decide whether 
you’ll own shares in Contact Energy or 
Ryman Healthcare, in The Warehouse or 
Michael Hill, for example. 

Many new investors decide they’re simply 
not up for making these selections and 
instead opt to invest via managed funds. 

They effectively pay a fee to a professional 
to make these decisions for them.

When thinking about investment selection, 
get your head around the idea that value is 
largely driven by income. 

The more income an investment gets, the 
more it goes up in value. 

For example, if a company can grow its 
profits, the share price will similarly grow 
(all else being equal). 

Good investors analyse likely profit growth 
more than anything else.3



Go easy

Sharesies Limited is an accredited participant on the NZX, and is a registered Financial Services Provider (FSP550746).

Kick back and invest at your own  
pace. Sharesies’ beautiful interface,  
informative help articles and 24hr  
access makes investing easy.

Sharesies.nz
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Money 
Buzzwords
Terms that could change your life...

Bond
An investor loans money to a company, 

government or councils for a fixed time,  

and receives a set interest rate. 

Capital gain
The increase in value of an asset, like a 

house, over time. It’s the difference between 

its value now and what you paid for it.

Compounding interest
Compounding interest can supercharge your 

savings. You earn interest on your balance, 

which makes your balance bigger, so you 

have a larger balance to earn interest on.

Cryptocurrency
A digital or virtual currency that uses 

computer coding for security. Bitcoin is  

one example of a cryptocurrency.

Diversified portfolio
Having a mix of investments, which helps 

reduce your risk. It’s about not having all 

your eggs in one basket.

Dollar-cost averaging
Investing regularly, whether the market is up 

(more expensive) or down (cheaper). You’re 

getting an average return, overall.

House equity
How much you own of your house. Your 

equity is the value of the house less what 

you owe. You can also borrow more against 

your equity for other investments, for 

example a rental property.

ESG
Considering ‘environmental, social and 

governance’ factors when investing. 

Interest rate
The return a lender wants from a borrower 

for using the lender’s money. The return 

is usually a percentage of the money 

borrowed. 

Leverage
Borrowing money to fund some of an 

investment to increase its potential return. 

Managed fund
Where money is pooled with other investors’ 

money, and invested by a fund manager in 

different types of investments. 

Portfolio
A group of financial assets held by an 

investor, sometimes managed by an  

adviser or broker.

Risk
Risk means the level of uncertainty around 

your investment returns. All investments, 

including KiwiSaver, come with risk. Taking 

on more risk should mean you could get 

higher returns over time, but also potentially 

larger losses if the market suddenly changes. 

Return
What an investor earns on an investment 

during a certain time period.

Share market
A regulated, electronic marketplace where 

shares are bought and sold. 

Shares
One share is a small part of a company,  

and a unit of ownership. Buying a share,  

or shares, makes you a shareholder.

Term deposit
A deposit, held at a bank or similar, over  

a fixed timeframe, for an interest rate.  

The interest rate is paid because you  

have loaned the bank your money. 

Volatility
Ups and downs in the markets. This makes 

your balance grow or drop. 



P RO U D LY 
M A R L B O RO U G H
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What is the 
Share Market?
With property out of reach for many, share investing is on the rise. Kristen 

Lunman, of the Hatch investing platform, writes that it’s easy to get started.

You might have considered investing in 
the share market but feel you don’t know 
enough about it to dive in and get started. 
Let’s review some of the basics you might 
want to know if you’re keen to explore 
investing in shares.

What’s a share? 
When you buy shares, you own a tiny sliver 
of a company. For example, it might cost you 
around NZ$370 (as at 19 October) to buy 
one Apple share, and you’re banking on the 
belief that Apple will do well, and that the 
share price will increase over time. In this 
case, you’re hoping your NZ$370 investment 
increases in value as Apple grows.

Share prices are a function of supply and 
demand. The more demand for a share, the 
higher it drives the price and vice versa. 
When a share trades hands between a buyer 
and a seller, the purchase price of this share 
becomes its new market price, and when a 
second share is sold, that price becomes its 
latest market price. 

What’s the share market? 
The share market is a marketplace where 
people buy and sell shares of public 
companies. I’m sure you’ve heard of the 
New Zealand Stock Exchange (NZX) and 
there is the New York Stock Exchange 
(NYSE), and the Nasdaq too.

How to make money 
There are two ways to potentially make 
money from owning shares. The first is 
through dividends. If a company you’ve 

invested in performs well and creates 
profits, they may choose to pay you some 
of those profits in the way of a dividend. 
The second way to make money is by selling 
your shares. If you decide it’s the right time 
to sell, your profits are whatever the price 
difference is from when you first purchased 
those shares to the sale price. 

Play the long game 
Historically, shares have been one of the 
better long-term financial investments,  
but they are also one of the higher risk ones. 
What goes up can come down, sometimes 
rapidly. Share prices tend to fluctuate, so 
they come with higher risk. If you’re willing 
to play the long game of say, 10 years or 
longer, they have the potential to give you 
favourable returns.

Exchange-traded funds (ETFs) may be an 
excellent place to start if you are new to 
investing. ETFs allow investors to buy a 
bundle of company shares through a single 
purchase without needing the expertise 
required to pick individual shares. ETFs that 
track market indexes like the S&P 500 offer 
everyday investors the benefit of diverse 
holdings in the largest 500 companies listed 
on stock exchanges in the US. 

Learn by doing 
Researching shares can be intimidating 
when you’re new to the process, but it’s 
not as scary as it may seem. Many investors 
look to consumer-friendly sites, books, 
magazines, or podcasts for insights on 
investing. 

You can also start by searching out news 
coverage on a company. Analysts tend to 
cover company report cards known as 
‘earnings reports’. These detail what’s going 
on with the company, its finances, and if it’s 
growing or not. Take note of how the share 
price responds over time. You’ll soon learn 
how news of the economy, industries and 
companies can affect a share price and it  
can help you have a stronger investing game.

How to get started 
When you’re ready to get going, you 
could approach a broker or use an online 
brokerage account, transfer money into it, 
and place an order. The broker automatically 
matches your buy order with someone 
else’s sell order and boom! You own shares. 
You don’t have to spend thousands to start 
investing. Many online platforms allow you 
to begin with just a small amount, so you 
can build your confidence as you go. 
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Hatch is for DIY investors

Kristen Lunman is the CEO of Hatch, 

which is a 100 per cent Kiwi-owned 

and operated digital investment 

platform that gives New Zealanders 

access to the US share markets. 

Kiwi investors can now invest in over 

2,900 of the world’s best-known 

companies, and more than 500 

exchange-traded funds. Fractional 

investing lets investors buy 

portions of companies they might 

not normally be able to afford, for 

example, a part of a share.

There are some fees for specific 

services, but no custodial fees or 

account management fees. You can 

open an account in five minutes. 

Byron Bos, 28, share market 
investor, skydiver and dog lover

Byron Bos is a software developer who 

invests through the Hatch platform.

“When I set out, I was looking for an easy-

to-use platform where I can invest in the 

companies that are of interest to me and  

I chose the Hatch platform. 

“I invested in Amazon, Microsoft, and 

NVIDIA, as well as in a few clean-energy 

companies. I also invest monthly into a 

few low fee exchange traded funds (ETFs). 

“A few weeks after I started investing, 

the market dropped considerably. For 

a reasonably new investor, it was pretty 

demoralising. 

“It would have been easy to sell up and 

decide that investing wasn't for me, but 

I realised that I hadn’t lost anything yet. I 

owned the same number of shares as I did 

before and they were worth holding. I just 

needed to sit tight and maybe even buy 

some more while they're cheap!”



YO U R  I N V E S T I N G

3 0  J U N O    |   S U M M E R  2 0 1 9

Why Investing Isn’t as 
Scary as You Think
It’s easy to think the investing 

world is out of reach or is just the 

domain of rich, older men. But 

the perception is slowly changing. 

Claire Connell says investing 

doesn’t have to be daunting, and 

busts some common stereotypes.

Keen to get started in investing but feeling 
overwhelmed by the jargon, cost of entry, 
and options available? You’re not the only 
one. But investing might be more accessible 
than you think.

You don’t need to be super-rich.
It’s true that if you want to invest your 
money with a large fund manager, you might 
need a relatively large amount to deposit. 

But in the last couple of years, new 
investment platforms have started that offer 
a low cost to entry. Some let you invest for 
as little as $5 a week. Research online to find 
which platforms suit you best. 

So, even if you don’t have heaps of cash to 
throw around, don’t think investing is out 
of reach.

People from all walks of life do it.
Investors can range from the very 
experienced, to the beginner at the foot of 
the investment ladder. Some people may 
have suddenly found themselves with a 
large sum of money, for example through 
an inheritance, and decided to invest it after 
seeing a financial adviser.

Some investors may be hands-off, or have 
a passive approach, while others might 
want to be regularly involved and making 
decisions often.

Investors range from the very rich, to the 
not-so-rich. Investors who are wealthy 
now may have started with not much, but 
investing has helped them reach their goals. 

Kiwi investors include women too –  
you might be surprised just how many!

You don’t need to know all that 
technical stuff.
It’s easy to think you might need a finance 

degree or money skills before you try to 
wrap your head around the share market.

But many investors don’t have a huge 
amount of finance knowledge – they just 
want to make their money work for them. 
But learning more about investing can help 
you make better financial decisions, and  
pick investments that are better suited  
to your situation. 

There are many websites making investing 
more accessible. Investopedia is one of 
JUNO’s favourites, and Sorted also has some 
great information.

Investing is like anything else you’re keen 
to find out more about – do your research. 
Start reading. Once you’re familiar with 
the jargon that those in the industry throw 
around, you may find it’s not as complex as 
you might think.

If you’re interested in using a platform to 
invest in the share market, don’t be afraid to 
call up and speak to a real human behind the 
company. That’s what they’re there for.

You can also see a trusted, independent 
financial adviser – if you pick a good one, 
they’ll be able to explain things simply for 
you. Financial author Mary Holm has a good 
list on her website, www.maryholm.com

You might already be an investor.
If you have money in a KiwiSaver 
account, you’re already an investor. The 
government’s KiwiSaver is the easiest and 
most common type of investment option for 
Kiwis. Money put into KiwiSaver can be used 
for retirement saving, or to help with a first-
home deposit. Around 2.9 million people in 
New Zealand have a KiwiSaver account.  
To find out more about KiwiSaver, visit 
www.kiwisaver.govt.nz
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It doesn’t have to be high-risk.
There is some stigma around investing – 
that it’s risky, and you could lose the lot, 
particularly when it comes to shares.

Any investment always involves some level 
of risk. Some investments are very high 
risk. It’s important to weigh up the pros 
and cons, and assess your own level of risk 
tolerance. Look at your situation and  
which type of investment suits you.

There are online tools to guide you with 
your risk tolerance level. A financial adviser 
can help with this too, and can likely offer 
some lower-risk options for you. 

Some lower risk examples might include 
bank deposits and other fixed interest 
investments, but they often come with lower 
returns. Higher risk options might include 

shares, and are usually designed to help 
grow wealth over a long period, like  
10 years or more. 

Losing sleep over your investments isn’t 
worth it – be happy with your choice and 
make sure you’re comfortable with the risk 
you’re taking.

Also, it’s important to note that investing 
might not suit you at all. A financial adviser 
or budgeting expert might suggest you pay 
off any high-interest debt, payday loans, 
or credit card debt before considering any 
investment opportunities. 

It can be fun.
It’s a perception that investments can be 
rather dull. They’re not exactly lively dinner 
party conversation for most people. But if 
you’re new to the investing world, it’s likely 

you might find it quite fun. And if you find 
friends who invest as well, that might make 
the experience even better.

It’s exciting seeing your money grow. It may 
go down too, but that’s part of the journey. 
Researching the funds or companies you  
like and suit you can be fun. The more  
you learn, the more interesting you’ll 
probably find it. Learning about your 
investment, even at a basic level with 
KiwiSaver, for example, can be really 
empowering.

If you do have investments, it’s important to 
know how they work, what you can expect, 
possible risks and, overall, feel comfortable 
with your decisions. 

This information is general in nature only. Before relying 

on it, we recommend you speak with a financial adviser.
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Why Women 
Lag Behind
The gender pay gap is just one 

reason women are not matching 

men’s investment pots. Claire 

Connell finds out what’s holding 

women back, and how to get 

started on your investing journey 

if you’re a woman. 

Research shows women are behind in all 
areas of savings and investing – largely due 
to the gender pay gap, which turns into  
a gender investing gap.

If you’re earning less, there’s less going 
into your KiwiSaver account. And that can 
lead to having less money in retirement, 
especially when you don’t get the full effects 
of compounding interest. 

And women who divorce often do worse 
than their partners after an expensive 
relationship split, data shows.

So, what’s stopping women from reaching 
their financial goals and being on the same 
financial page as men?

Gender pay gap
Statistics New Zealand says the gender pay 
gap is 9.3 per cent. Women’s median hourly 
earnings were $24.50, and men’s were $27.

“We make less on average,” says Ayesha Scott, 
a senior lecturer at AUT’s finance department.

“We’re often out of the workforce [with 
children]. So, we won’t catch up over our 
career when it comes to the gender pay gap.”

Gillian Boyes, investor capability manager at 
the Financial Markets Authority (FMA), the 
investment industry watchdog, agrees. 

“Female-dominated professions tend to 
earn less, and despite all our efforts, women 
are still under-represented in those high-
earning, top leadership roles.” 

Lower KiwiSaver balances
Earning less means you’ll probably have  
less in your KiwiSaver too. The split of men  
and women enrolled in KiwiSaver is roughly 
half, but women’s balances are usually 
lower than men’s. 

ANZ research showed that eight years into 
KiwiSaver, average balances for women 
members of the ANZ KiwiSaver Scheme 
were almost 28 per cent lower than men. 

The bank estimated in its 2015 research that 
women were likely to retire with NZ$60,000 
less than men (NZ$144,000 for women and 
NZ$203,000 for men).

Add to that the fact that many women 
outlive their partners, and those savings 
need to last a lot longer. 

Lack of investing confidence
The latest research from the FMA shows 
65 per cent of men surveyed were ‘fairly 
confident’ or ‘very confident’ in investing, 
compared to 57 per cent of women.

“Many women don’t invest because they  
fear their lack of knowledge,” says Boyes.

Most financial advisers and other 
professionals in the investment space are 
men. And the jargon and complex language 
used by many advisers may make some 
women may feel alienated.

So, where do women start?
Alexandra Lipski, of social enterprise 
Closing the Gap, says index funds can be a 
good place to start investing, because you 
don’t need to do research on individual 
companies.

“As you build knowledge and confidence, 
look at other options. View it as a scale,  
or a journey, and you can stop at the  
point you want.”

More conservative choices
Scott says when it comes to investing, 
research shows men tend to overstate their 
ability and go for more risky investments.
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Support in numbers

Lawyer Alexandra Lipski set up 

social enterprise Closing the Gap 

to start conversations.

“Our focus is educating women 

about investing. One of the 

barriers is that often there’s no 

one to turn to, to ask questions.”

Lipski wants people who attend 

the group’s interactive workshops 

to put the information into action.

“Don’t just learn about this stuff 

and have a couple of chats. Go out 

and grow your money.”

www.closingthegap.co.nz

“Women tend to be more risk-averse than 
men, perhaps not taking the risks they 
should be taking. 

“Women are less likely to invest in riskier 
asset classes like shares, and less likely to 
invest their KiwiSaver money in the higher 
risk classes.

“But research shows that once females do 
start investing, and they take appropriate 
risks, they tend to outperform men.”

Taking time off for family
It’s common for women who have children 
to take time out from work. They might 
return to part-time work to spend more time 
with family, giving them poorer financial 
outcomes. 

“Women have more disrupted careers,” says 
personal finance writer Susan Edmunds. 
“And if you have less money overall, you 
have less money to invest.”

What can you do? 
But it’s not all doom and gloom. Experts 
have some solutions on how to get 
comfortable with investing and make 
positive changes to your finances.

Check in with your KiwiSaver
“If you’re in KiwiSaver, you’re an investor,” 
says the FMA’s Gillian Boyes. “Engage with 
your KiwiSaver account and make sure 
you’re in the right fund for your timeframe 
and risk levels.”

Start investing early
“Start as soon as possible. Start before you 
get into having children, as it’s easier to 
carry on through that. But any time is better 
to start, than just waiting,” says Edmunds.

Time is your friend when it comes to 

investing, as your returns can compound 
over the long term. 

Aim high at work
Get confident when it comes to pay 
negotiations. If you’re applying for a new 
job, negotiate hard. There’s never a better 
time to make up for lost ground.

Balance out the balances
If you’re in a relationship, ask your partner 
to contribute to your KiwiSaver account if 
you’re off work while having children. This 
can help build your balance, even when 
you’re not earning.  

Learn by doing
All experts we spoke to agree the best way 
to learn about investing is to start with a 
small amount. Plenty of new platforms 
offer easy ways to invest money, and you 
don’t need to be a millionaire to start.

Prepare for the worst
Many women end up financially worse 
off after a relationship split or death of a 
partner. Learn how the finances work in 
your household, so you’re not caught out. 
If you have significant assets you want to 
protect in a relationship split, speak to a 
lawyer.

Start the conversation
Join online groups and forums. Form 
networks with fellow beginner investors. 
LinkedIn is a valuable networking platform 
for those interested in finance, business, 
and investing. 

“We know from our research that one 
of the most effective things in building 
women’s financial capability is learning 
alongside other women. Don’t be afraid  
to ask questions,” Boyes says. 

At a glance, women:

• Work less, are more likely to 

choose lower-paid professions, 

and more likely to be the stay-at-

home parent.

• Are more likely to be enrolled in 

KiwiSaver, but lower incomes and 

many choosing a conservative 

fund result in a lower balance.

• Think more about saving 

and owning their own home, 

compared to men.

• Think less about retirement and 

are less likely to have a financial 

plan for it.

• Are more dependent on New 

Zealand Superannuation than 

men.

• Worry about money more.

Source: Commission for Financial Capability, 

Barometer Survey, Women and Finances, 

January 2018

Sharesies Investor Survey

• Only 14 per cent of women 

invest in shares, compared to  

25 per cent of men.

• Only 28 per cent of women feel 

knowledgeable about investing 

in shares, whereas 44 per cent  

of men feel knowledgeable.

• Slightly more women than 

men think that investing is only 

for people with lots of money 

– 29 per cent and 21 per cent 

respectively.



Protect Your 
Assets in a Split
If your relationship ends, your ex could get half your assets. 

Family law expert Debbie Dunbar explains how to safeguard 

yourself.

You’ve probably heard the horror stories, 
or maybe you, or someone you know,  
has been left broke after splitting up  
with a partner. 

In New Zealand, if a couple has been in 
a qualifying relationship for three years 
or more, the general rule is all of their 
relationship property will be divided 
equally if they split.

What is a qualifying relationship? 

The law defines a qualifying relationship 
as a de facto relationship, marriage, or 
civil union. Marriages and civil unions 
are easy to define, because you have 
a certificate. A de facto relationship is 
between people who aren’t married or  
in a civil union, aged over 18, and who 
live together as a couple.

The tricky part can be determining 
whether people are ‘living together as 
a couple’. It’s possible to be deemed to 
be living together as a couple, even if 
you have not physically moved bags and 
boxes in together. 

The law says that all circumstances of 
the relationship are taken into account, 
including things like how long you’ve been 
together, the nature of the relationship 
and where you live, your finances, 
property you might own, your level of 
commitment, and the care and support 
of children. These factors are just a guide, 
and situations are assessed case  
by case.

What is relationship property?

Relationship property can include your 

family home and contents, vehicles, 
savings, KiwiSaver savings, any other 
assets, and debts gained during the 
relationship. 

Assets initially viewed as separate 
property, for example money inherited, 
can become relationship property, 
depending upon what you do with the 
money. 

For example, if you use an inheritance 
to reduce the mortgage on your family 
home, it could then form part of your 
relationship property. 

Working out what’s relationship property 
and how it’s divided can be complex, and 
varies hugely between different couples. 

Can I protect my assets?

If you don’t want to halve your assets, 
you might consider a Contracting Out 
Agreement (also known as a prenup or 
Relationship Property Agreement) that 
defines how assets and debts will be 
divided if you separate. 

Setting up a trust could be another layer 
of protection, depending on when it is set 

up and how it is operated. Or, you might 
want to do both.

A common situation is when a couple 
is buying a first home together, and 
one partner is contributing more than 
the other, for example, one partner has 
NZ$100,000 in savings, and the other 
partner only has NZ$10,000 to contribute. 

To protect those cash contributions as 
separate property, they’ll need to enter 
into a Contracting Out Agreement. The 
Agreement will record what happens if 
they split up. For example, each party will 
receive their cash contributions back and 
any property value increase, or reduction 
in mortgage, will be shared equally.

Contracting Out Agreements

You can enter into a Contracting Out 
Agreement at any stage of a relationship.
For the agreement to be binding, it must 
be in writing and signed by both parties. 
Each party must have independent legal 
advice before signing, and a lawyer must 
witness each party’s signature. 

Contracting Out Agreements may 
be challenged. Get advice from an 
expert, to make sure your agreement 
is as watertight as possible. Review the 
agreement regularly to make sure it 
stands the test of time. 

Disclaimer: There are a number of exceptions to 
the general rule which may affect the division of 
relationship property. Expert advice should be sought 
when considering contracting out. The information  
in this advertorial should not be seen as legal advice  
or relied upon for that purpose. If you're interested  
in further details regarding relationship property, 
please contact our specialist family lawyers on  
0508 472 0020.

A D V E R T O R I A L
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How to Snuff 
Out Debt
It’s hard to start investing if you don’t have spare money. Diana Clement 

says getting rid of debt is a smart way to free up some cash.

Debt has become part of everyday life. 

Many of us start borrowing at university 
with a student loan, or buy our first car, 
and then just get used to having overdrafts, 
credit card balances and personal loans.  
We may add a home loan to all this. 

Have you got to a point in life where you’ve 
decided your debt needs to disappear? 
Maybe you want to go on your OE, get  
a good credit rating to buy your first home, 
or even retire debt-free. 

Debt can be hard to shift, so here are some 
ideas to get you started.

Assess the situation
How bad is the problem? Use a calculator or 
spreadsheet to add up the numbers. Work 
out exactly how much debt you have – and 
how you got into this situation. The more 
honest you are with yourself, the better. 

Create a strategy 
Work out what you can realistically afford 
to repay each week, fortnight or month. 
‘Realistic’ is the key word. Don’t be too 
ambitious, or you’ll fail. 

Then choose which debt to pay off first. 
Usually that means tackling the debt with 
the highest interest first, to stop the debt 
mounting up. 

However, you might be the type of person 
who finds it psychologically easier to pay off 
smaller debts first, to feel as if you’re getting 
somewhere. This is called the ‘debt snowball 
method’ and works well for some people. 

Whichever method you choose, make 

minimum payments on all your other debts 
at the same time, so you won’t face further 
interest or penalties.

Write a plan 
Setting goals and writing them down really 
does work. Try creating deadlines for when 
you plan to pass certain milestones in your 
journey to becoming debt-free. Diary those 
dates to check back in and see how you’re 
doing. 

Consider debt consolidation
Debt consolidation means rolling all your 
debts into one, and just tackling that one 
total. It can be a good thing. But be very 
wary. The downsides include the fact you 
may be paying off the debt over a longer 
time, which will actually cost you more in 
interest. 

The other downside of many debt 
consolidation loans is that you might pay 
fees to get out of your old loan – and then 
pay more fees for the new one. Ouch.

Use repayment tools
Responsible lenders have tools or products 
that help you on your journey. That might 
be something simple, such as setting up 
an automatic payment, so that your debt 
repayment comes out of your pay before  
you start spending. 

If you can combine an automatic payment 
with a bank account that allows you to 
‘pay split’, even better. These accounts 
automatically divide your salary into 
different accounts, to keep your savings 
separate from your spending money.

If you have a mortgage, you might be able  
to automatically increase your repayment 
every year. Even a few dollars a week extra 
can take years off your mortgage and save  
a lot of money. With debt, small changes  
can make a big difference.

Tame your brain
Debt repayment isn’t just about dollars and 
cents. There are many psychological traps 
we all fall into. A lack of self-control or an 
inability to stay focused on a goal stop many 
Kiwis from paying off their debt. 

Understanding what your brain is doing and 
setting up little nudges to keep you on the 
straight and narrow really helps. 

Say no to more debt
If your goal is to be debt-free, make lifestyle 
changes to stop yourself borrowing more. 
Get the scissors and cut up your credit 
cards. 

Instead of borrowing, look for ways to free 
up more money to cover your needs. You 
could take your lunch to work, put a limit on 
weekly spending for you and your kids, or 
vow not to upgrade your car for the next few 
years. Whatever you do, take baby steps.

Get help
You can get help from free budget advisers 
in your area. Check out the directory  
at www.moneytalks.co.nz, run by FinCap.  
Sorted.org.nz also has some great tools.

Another option is to join a credit union, 
which can also help with advice and 
structuring your accounts to pay off  
the debt. 
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If you’re new to investing in shares, how do you get used to your balance 

going wildly up and down? And what should you do when the market 

tanks? Claire Connell asks the experts.

Sometimes the markets can be a 
rollercoaster. 

If you buy shares, you’re buying a piece of 
a company. That company itself might do 
well but, because your money’s invested in 
the share market, your shares are likely to 
go up and down – known as volatility. 

In fact, you might see your balance go up 
and down dramatically. If you’re new to 
investing, this might make you feel uneasy.

So, is it something to worry about?

Let’s start at the beginning
When you decide to invest, decide how 
soon you need to access your money, and 
what your goals are. 

Work out your risk profile. This is an 
assessment of how willing, and able, you are 
to take risks with your investments. Then 
find investments that fit this risk profile, 
and check their credentials and suitability. 
Sorted’s ‘Investor Kickstarter’ online tool 
can help guide you.

If you’re investing for the long term, say 10 
years or more, taking on riskier investments 
will tend to lead to higher returns.

Starting small is a good way to check how 
well you cope with ups and downs of the 
markets. Can you handle them? If you’re 
feeling worried, read on.

Beginner’s Nerves

Being wary is a good thing 
Beginner investors often worry about losing 
money, says Tom Hartmann, managing 
editor at Sorted.org.nz.

“When you don’t know what investing is 
about, the primary thing is: is it safe? That’s 
healthy, actually, as today we’re seeing a 
lot of investment scams. People are right to 
be wary and right to look at things to see if 
they’re legitimate or not.”

In fact, entire government regulator sites 
can be faked. Things that seem legitimate 
sometimes aren’t, he says. 

Financial author and seminar presenter 
Mary Holm says it’s wise to research the 
quality of the company or fund you’re 
investing in, before you commit your 
money.

“Check out their credentials and that 
it’s regulated by the Financial Markets 
Authority. Also, Google the name of the 
company, plus the words ‘review’ or ‘fraud’. 
See what pops up.”

Get used to ups and downs
Once you’ve checked the credentials of 
where you’ll invest, getting comfortable 
with investing’s ups and downs over the 
long term is all part of the journey.

Starting small is a good way to find the 

volatility level you’re happy with, says 
Holm.

“You’ll start to get a feel for your reactions,” 
Holm says. 

“For example, do you panic when your 
balance drops? If you’re really worried 
about it, and are looking up your balance all 
the time, you might not be suited to riskier 
investments.” 

Or, maybe you’ll learn to get used to it,  
Holm says.

Someone might have their KiwiSaver 
money in a conservative fund, and be 
thinking of trying something riskier, but 
they’re nervous, says Holm.

“I’d say, put some of your savings, within 
one provider, into their growth fund, 
and leave the rest in a conservative fund. 
Watch your reactions when the markets are 
volatile.”

Sometimes the share market goes up and 
down, but the long-term trend is usually up. 
Knowing this can be a comfort, Holm says. 

Get your risk level right
Sometimes, worries about your investments 
might mean you aren’t in the fund with the 
right level of risk for your situation.

When you take on more risk, it often means 
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you’ll get better returns. A growth fund, for 
example, usually gets higher growth over 
the long term, but more ups and downs, 
and risk, along the way. 

Riskier or more volatile investments, such 
as growth funds or shares, are usually only 
best if you’re going to have the investment 
for a long time – say, 10 years or more.

Experts agree you should get into an 
investment that has the right level of risk, 
which depends on when you’ll spend the 
money, and your risk tolerance. Then 
review your position from time to time.

Holm says you shouldn’t worry too much 
about the downwards dips in your shares 
if it’s long-term money and you’ve spread 
your investments around.

Hartmann says often the markets go up like 
an escalator – little by little. “But they come 
down like an elevator. Then they go up like 
an escalator again. 

“In general, the historical trend has been 
up, over the long term. That’s why the 
choice of which fund you’re in is linked to 
how soon you need the money, your ‘time 
horizon’.”

Both say market ups and downs aren’t 
worth losing sleep over. So, if you’re 
panicking and feeling worried about your 
investment choices, take action.

Diversify your investments
One way to help reduce your level of 
risk is to ‘diversify’, or having a mix of 
investments. If one investment loses 
money, you won’t lose everything. Avoid 
“having all your eggs in one basket”, 
experts say.

One example of a high-risk, non-diversified 
investment might be putting all your money 

into buying a lot of shares in one company. 
If the company goes bust, well, you’re 
saying goodbye to all your money.

You can diversify in various ways:
 • Risk types – a mix of growth and income 

investments. 
 • Asset classes – a mix of types of growth 

investments (like shares and property) 
and income investments (like bonds and 
cash).

 • Investing in different types of  
companies (you can do this both  
in shares and bonds). 

 • Investing in different countries (you can 
do this for most types of investment). 

“Be in a fund that holds a variety of 
investments,” suggests Holm.

“If you’re invested in an individual share, 
it might go up and down, and never come 
back up again. It’s one of the basic rules of 
investing, that people spread their money 
over a lot of different investments, or 
within a fund that does that for them.”

Set and forget
Experts say it’s not ideal to check on your 
investments all the time.

Holm says: “[Super-investor] Warren 
Buffett says put your share [records] in the 
bottom drawer, and don’t look at them for 
10 years. It’s not good to be looking at them 
frequently.”

That’s because if you check your balance 
regularly, you’ll see it go up and down. 
When it goes down, it might make you 
unhappy, Holm says. 

However, it’s good to check in from time 
to time. Check you’re on track with your 
investments, check the investment still 
suits you and you’re happy with your 
manager, and check your risk level.

“If you check too frequently, you’ll see  
it fall more often, and you might get  
panicked or anxious,” says Hartmann.

But the biggest danger is you might end  
up bailing from your choice when the 
market tips.

That’s a bad thing for two reasons. First, 
because selling up when the market dips 
means paper losses become real. Second, 
because after markets drop, they usually 
recover. Perhaps not immediately, but at 
some point. 

“When you move your money, you 
‘crystallise’ your losses, making them real,” 
Hartmann says.

Also: “If you step out of your growth fund, 
and pull into a conservative fund, you’re 
also depriving yourself of any future rises 
or returns,” he says, effectively missing out 
on the “bounce back”.

It’s often best to ride out the ups and 
downs. 

Holm says there has been some volatility 
in the past year or two, but some time, “in 
the next who knows when, maybe 10 years” 
there will likely be a big downturn, or there 
may be several.

But Holm adds there’s an important thing 
to remember when you’re focused on your 
investments.

“Life’s not all about your savings and your 
investments. 

“It’s about your friends and your family, 
and being in nature and all these other 
good things that are more important than 
how much money you have.”

So, while keeping track of your shares is 
important, don’t let it take over your life. 

“When you move your 

money, you ‘crystallise’ 

your losses, making them 

real,” Hartmann says.
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There’s an 
App for That!
Smart apps make light work of managing your money online, says 

Diana Clement. That’s because computers crunch numbers better 

and faster than the human brain. 

Boy, are there a lot of apps out there!

Applications on Android, iOS, and other 
platforms could really revolutionise your 
financial life, from splitting bills with 
friends to investing in cryptocurrency. 

Virtually every smartphone owner  
on the planet could find one or more 
apps to suit. Here are five cool apps that 
worked for me.

PocketSmith for budgeting 

PocketSmith is one of the best budgeting 
apps I’ve tried over the past 20 years. It lets 
you categorise your income and spending, 
right down to the last cent. Like all the best 
budgeting apps, PocketSmith has a safe-to-
spend feature which lets you see at a glance 
whether you have money left in a ‘wallet’  
to spend, such as groceries or fun money.  
That makes it harder to break the budget. 

The really killer feature for PocketSmith  
is a bank link, which means your accounts 
are updated automatically straight from  
your bank. 

Alternatives: Spendee has grabbed my 
attention of late. It’s on its way to being a 
great app, but still lacks full connectivity 
with New Zealand banks. Others include: 
YNAB, Buxfer, Toshl, Wally. There’s  
a budgeting app for everyone. 

TransferWise for transferring 
money overseas

If ever Kiwis needed an app, this is one 
to disrupt our banks. As someone who 
travels, sends money to friends and family 
overseas, and buys online internationally, 
TransferWise has changed my life. 

It’s a borderless account that allows you 
to upload money and exchange into other 
currencies at the real mid-market rate. The 
fees tend to be cents, where banks might 
charge you at least a $5 minimum.

The app now offers a real-life Mastercard 
and I was one of the first New Zealand 
customers to get it. I only received it before 
my big overseas holiday earlier this year, 
but I’ve done the maths and this card would 
have saved me NZ$204 in rip-off transaction 
and fees from my bank. TransferWise is 
supervised by the Department of Internal 
Affairs in New Zealand.

Alternative: XE Money Transfer.
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Blockchain for 
cryptocurrencies

My introduction to cryptocurrencies 
was at a conference where a young  
IT-type was trying to convince the 
woman next to him to buy NZ$10  
of Bitcoin. His aim was to explain the 
concept, but she wasn’t taking the bait. 

“I’ll buy it!” I interrupted, and within 
a few minutes I’d downloaded the 
Blockchain app and paid my NZ$10 
to buy a small amount of his Bitcoin. 

My small investment soared to $170 
and back down to $112 over the next 
couple of years. But don’t think these  
currencies are a magical way to make 
lots of money. Their values rise and fall. 

The app is a wallet to send, receive  
and store cryptocurrency and is  
simple to use. 

Alternative: Coinbase.

Splitwise for splitting the bill

Say goodbye to arguments over divvying  
up costs with friends. 

Bill-splitting apps like Splitwise keep a 
running total of who owes what. It’s great  
if you’re on holiday with your tightwad 
friend who avoids paying things at all costs,  
or if you're living in a flat and need to  
pay up your share of rent and bills at  
the end of the month. 

The only downside is Splitwise uses PayPal 
for finalising the bill and not that many 
Kiwis use PayPal. There’s no reason, 
however, that you can’t just finalise it  
in cash or by bank-to-bank transfer. 

Alternatives: Splid, Settle Up, or at the time 
of writing ASB and Westpac were testing  
a bill-splitting app called Zeal. 

PriceMe to find the best price

So, you’re out shopping or online shopping 
and you want to know if the price for your 
object of desire is competitive. 

If that’s me, I look it up on PriceMe. Armed 
with that information you can sometimes 
get retailers to drop their prices. Just show 
them the result from the app. 

Or if you don’t want to buy that iPhone 
11 until the price drops to a certain figure, 
set up a PriceMe price alert and you’ll be 
emailed when the price drops. 

Alternative: PriceSpy. 



What is KiwiSaver?
KiwiSaver is an investment scheme that helps you save for retirement, and can be used 
for buying your first home. If you’re a Kiwi you can join, but you don’t have to sign up 
unless you want to.

Once you’ve joined, your money isn’t accessible until you qualify for New Zealand 
Superannuation, currently at 65. But in certain circumstances, you can get your money 
out earlier to buy a first home, and you may be able to take it out if you hit significant 
hardship or get really sick.

Your money is invested on your behalf by a ‘provider’, which is an investment firm or 
bank that you choose. 

Your KiwiSaver account is an investment, maybe your first, and it usually starts when 
you get your first job. After many years of saving, you’ll be able to use that money to help 
you live when you finish work. 

Because it’s an investment, you can get returns on your money. Plus, your employer and 
the government may also add money to your account. The good news is that all these 
sums are helping to boost your retirement wealth. 

How do I join?
Your employer will enrol you. If they haven’t told you about it, ask them. You’ll go straight 
into a ‘default’ fund unless you ask for a different fund.

If you’re self-employed, you can join a provider directly. Do your research or get 
professional help to decide which provider is best for you. 

How much 

should I put in?
The more you put into your KiwiSaver 
account, the faster your balance should 
grow and the less you should need to rely 
on returns. But think about:

 • What can you afford to lose from your 
pay packet?

 • Does it make sense to pay off your 
debts first? Can you do both?

 • Will it work if that money is not 
accessible? Do you have enough  
money set aside that can be used  
in an emergency?

You can contribute 3%, 4%, 6%, 8%, or 
10% of your pay. If you want to, you can 
also make extra deposits if you have 
spare cash. 

Get Started in KiwiSaver
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New to KiwiSaver? We’ve got the lowdown on the basics.



Changing and stopping contributions
You can change the amount you put into your KiwiSaver account easily, but 
only once every three months. Just let your employer know in writing and 
complete the deduction form.

Stopping contributions for a time is also easy, but remember, it will cut down 
how much you’ll have for retirement. You can put your contributions on hold 
for between three months and one year, if you really need to. 

Over that time, you won’t get government or employer contributions. You can 
restart at any time by asking your employer to start putting the money into 
your KiwiSaver account again.

If you’re self-employed, speak with your KiwiSaver provider. 

Did you know you can receive an extra...
For every $1 you put in, the government gives you another 50 cents up to  
a maximum of $521.43 a year. To get the government money, you need to  
put in at least $1,042.86 a year.

That’s just over $20 a week!

Your employer also puts money into your KiwiSaver, equal to 3% of your pay.  
Some employers may give you more than 3%. Good on them!

Checking your 

KiwiSaver balance
It’s a good idea to check your KiwiSaver 
account regularly, at least once a year. 

You need to see if you’re on track to achieve 
your goal. If you’re not seeing results, is that 
because your investment is not performing 
as it should? Or aren’t you putting enough 
in? If you’re unhappy or just have questions, 
ask your provider. 

Some providers make seeing your balance 
easy – online or on your phone. But you 
should also get a good summary of your 
balance in your annual statement, which is 
posted out or emailed to you. 

The statement breaks down your 
contributions, the government’s part, your 
employer’s contributions, and your returns. 
You can also see how much you’ve paid in 
provider fees.

Tax – What’s my investor rate?
You pay tax on the money you earn from your KiwiSaver investment. The IRD 
calls the tax rate you pay a ‘PIR’, which is short for ‘prescribed investor rate’. 
Unless you’re from overseas, it’s currently one of these rates:

Check which rate you should be on at ird.govt.nz/toii/pir/workout/ and let your 
employer or provider know.

If you’re not on the right rate, you could be paying more tax than you have to,  
and you can’t get that money back.

10.5% 17.5% 28%

P E R S O N A L  F I N A N C E



Choosing the right fund for you
Choosing the right fund is very important. The right fund for you:

 • Takes on the risk you need, and no more;
 • Pays you what you’d expect for the level of risk you chose; and
 • Charges reasonable fees

Good, free, independent resources include the Sorted Fund Finder 
(sorted.org.nz). 

The Financial Markets Authority also has a KiwiSaver Tracker showing fees  
and returns. You can also see a financial adviser. 

Some providers have tools that show what your balance might be when 
you retire, based on your fund, your contributions, your age, and how your 
investment might perform. 

Why do fees differ?
Fees always reduce your return, so there must 
be a good reason to pay higher fees. The best 
reason is that you’re regularly getting great 
returns. But you might also be happy to pay 
higher fees because you’re getting top service. 

It’s important to understand why you’re paying 
the fees you’re paying. It might be completely 
fair, or you may be getting ripped off! 

Changing funds or providers
If you decide you’re in the wrong fund, you can easily change.

 • You can switch to another fund with the same provider, for example, from 
a Growth or Moderate fund to a Conservative fund. Often you can 
switch online.

 • You can transfer to another provider. Your new provider will typically take care 
of the process for you. It takes longer than switching (but isn’t allowed to take 
more than 35 working days).

Before you switch or transfer
 • Make sure you know the differences between your old and new fund, 

or provider. If you’re switching or changing, you could end up paying 
higher fees.

 • Consider whether transferring to another provider will mean you lose any 
incentive your old provider offered for signing up to their scheme.

 • Be cautious if you’re asked to transfer. KiwiSaver decisions are long-term and 
can have a big impact on your savings.

The ups and downs of 

taking on risk
Your KiwiSaver savings are likely to go down 
as well as up, but some funds do this more 
dramatically than others. These are usually the 
Growth funds. Just because a fund did well one 
year doesn’t guarantee it will perform the same 
in other years. 

Risk sounds bad, but it isn’t. It’s part of 
investing. Accepting risk is what you get paid 
for, in returns. If you take on more risk, you 
could get paid more. That’s the only reason for 
accepting risk. 

Risk is only ‘bad’ if:
 • It worries you. You may have taken on too 

much (or too little) for your goal;
 • You’re not being paid enough return for the 

risk you’ve accepted

Ask yourself, how much risk can you handle 
to help achieve your retirement goals? And 
how much time do you have left to save? These 
factors combine to form your ‘risk profile’.  
It suggests what type of fund is right  
for you. 

RISK

RETURNS

YO U R  I N V E S T I N G
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Age matters
You might want to reduce your level of risk 
as you age. 

When you’re younger, you may be more 
comfortable taking on more risk because you 
have longer to recover. When you’re about to 
buy your first home or retire, you might want 
to switch to a lower-risk fund.

Some people just don’t like uncertainty 
or losing any money at all. For some, 
investment decisions are really hard, and 
sometimes it’s not wise to take on high levels 
of risk. 

There are other options, like saving more,  
or accepting your goal will take longer  
to get to. It’s important to get some  
help in understanding your risk profile  
if you’re unsure.

When can I withdraw from KiwiSaver?
KiwiSaver is an investment to help fund your retirement. So normally you can 
only withdraw your money when you turn 65. But in certain circumstances 
you might be able to get your money out earlier if you’re buying your first 
home, leaving the country for good, or if you’re in financial hardship or 
seriously ill.

If you’d like to withdraw your money, contact your provider to see if you can.

You don’t have to take out your money when you turn 65. You can leave some, 
or all, of your balance invested. But you won’t get the government money. Your 
employer doesn’t have to pay either, but they might offer to. What’s important 
to remember is that your investment could keep growing from interest. 

FIRST HOME 

If you’ve been in KiwiSaver for three years and you’re 
buying your first home to live in, you might be able to 
withdraw your money. You may also be able to get a  
First Home Grant (previously called HomeStart Grant)

SIGNIFICANT HARDSHIP OR ILLNESS

If you’re in major financial strife, you may be able to use 
some of your KiwiSaver money for hardship. 
Or if you have a major illness or injury, your provider 
might let you withdraw it. 

MOVING OVERSEAS 
If you’ve moved overseas permanently (other than to 
Australia), after a year, you might be able to withdraw 
your money. 

RETIREMENT

KiwiSaver is an investment to help fund your 
retirement. When you get to 65 you can withdraw your 
money. But you don’t have to take out your money when 
you turn 65. 

P E R S O N A L  F I N A N C E
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Life Won’t Give 
You a Warning 
Are you covered? Naomi Ballantyne, of Partners Life, 

says you shouldn’t assume you don’t need insurance.

I’m on my own
Have you covered all your 
bases? 

Are there expenses you haven’t 
considered yet? For example, 
what happens immediately 
after you die? Having life 
insurance might mean you don’t 
have to saddle your friends or 
family with the stress of paying 
for a funeral. But if you have no 
assets and you’re young, you 
might not need life insurance. 
Weigh up the risks and the cost 
of insurance policies before 
deciding anything.

I have no kids
Are you prepared for the unexpected?

People often think because they don’t have 
children relying on them, they don’t need 
personal insurance. But what about you? 
What if you got really sick? Could you cover 
the basics like food and transportation? What 
about medical costs or other unforeseen 
expenses? Ideally you’ll have three months’ 
expenses saved in an emergency fund, but if 
you don’t, personal insurance might be able 
to help you. Always check what illnesses and 
diseases you’re covered for in the fine print, 
and find out about pre-existing conditions. 

I’m not working
If you haven’t planned for it, someone 
else might have to pay. Maybe you’re 
not working, but are there things you’re 
doing that someone else would be 
stuck paying for if you pass away? 
For example, are you paying for and 
looking after ageing parents? Having 
life insurance might mean you don’t 
have to saddle others with the stress of 
paying.

I’m renting 
What are your options if you can’t pay 
rent? As a renter, you may feel like you 
don’t really need any insurance other 
than contents insurance. But if you get 
sick and you’re no longer able to work, 
how could you pay your rent? Your 
employer might help you out. Or you 
might have to move out of your place to 
a cheaper one, or move in with family 
or friends. 

YO U R  I N V E S T I N G
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Important things to think about when looking 
at insurance:
• Review any insurances annually. Ensure you only pay for what 

you need, and check out options from different providers.

• Weigh up the risks – insurances can be expensive and if you’re 
young and without dependents, you might not need as much as 
someone who is older with children and a partner. Only you can 
decide what’s best for your situation.

• Always read the terms and conditions and other information 
before signing. Know exactly what you’re covered for – 
including if any pre-existing conditions or mental health issues 
are covered. Ask for help if there is anything you’re unsure of 
with your policy.

• Notify your insurer immediately if your circumstances change.  
Be honest about your medical history, pre-existing conditions, 
and if any health troubles develop during the period of your 
insurance policy.

I have a job
How long would you last without your income? 
You’re earning, so that means you’re saving, 
right? Well, not exactly. Statistics show most 
Kiwis don’t have enough savings put aside to 
last even one month if they lose their income. 
Most people think that’s where ACC steps in. 
But there are many things that ACC doesn’t 
cover, including illness. Having personal 
insurance means you might be covered while 
you get back on your feet – but check what 
your personal insurance policy covers too.

I have kids
Have you planned for a future without 
you? Your kids depend on you, and as a 
parent, it’s normal to want to make sure 
your kids are set up for the future. Do you 
have a partner? If not, who will cover the 
everyday costs? Life insurance may help 
fill those financial gaps even if you’re not 
there to do it.

I have a house
What if you can’t pay your mortgage? A 
home is a major investment, which often 
comes with a major mortgage obligation. 
If you lose your income or die and your 
savings aren’t enough to cover the 
mortgage repayment, you or your estate 
will need to sell the house. That might not be 
an issue if you’re single with no dependents, 
but if you’re not – will your partner be able 
to carry on living there? There are options 
like switching your mortgage to interest-
only, but insurance may be able to help.

I have a partner
Funeral and burial costs in New Zealand are generally between NZ$8,000 and 
NZ$10,000. You’ll have to pay for this probably immediately, unless you’re on a low 
income (Work and Income NZ offer grants) or if you die as a result of an incident 
(ACC may pay up to NZ$6,000.) Insurance may help cover these unexpected costs. 
Find out what the lifetime costs of funeral insurance are too.

Get made to measure advice
When it comes to life insurance, a ‘one-size-fits-all’ 

approach just won’t cut it. That’s why Partners Life doesn’t 

have an online quotation tool.

Instead, we think you should speak to an independent 

adviser. They don’t work for Partners Life and will only 

recommend us if we fit your needs. They tailor insurance 

specifically to you. They’ll take time to learn about what’s 

important in your life, as well as help you to understand your 

financial risks. They can also explain our policies in detail,  

to make sure you’re covered for what you think you are. 
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Despite your best efforts, 

unexpected disasters 

can befall your finances. 

Diana Clement asks the 

experts how to get your 

money, and mindset, 

back on track.

Starting Again 
After a Financial Hit

Losing a partner
When your partner dies, or you break 
up, you may be left with a lot less 
income, or none at all. 

Often, it’s the female who finds herself 
on a benefit and in debt, says Mary-
Ellen Gadd, of the Citizens’ Advice 
Bureau’s Wellington Budget Service. 

In many cases, a partner has run the 
finances. People who’ve become used to 
eating out and buying nice clothes can 
find their new financial life impossible. 

“The thing I’ve noticed is they don’t 
want or appreciate the need to change 
their lifestyle,” says Gadd. 

In double-income families that split, 
both partners will have less money 
coming in to finance two households. 

Typically, Gadd will create a debt 
repayment plan and sometimes ongoing 
budgeting assistance. That often starts 
with working out ‘needs’ from ‘wants’. 

Prepare for the worst by being 
independent with your finances.

“You can go out and find work, if 
needed,” says Gadd. 

Life insurance can help you be better 
prepared, should your partner die, 
she says.  

Redundancy or illness 

Credit unions and banks often see 
clients who can’t work because they’ve 
lost their jobs or fallen ill. 

Most won’t have savings or redundancy 
insurance, says Gavin Earle, chief 
executive at NZCU Baywide.  

He says staff can look for ways to 
help their financial position, such as 
claiming on credit union insurance, or 
making KiwiSaver hardship withdrawals 
as a last resort.

They’ll review the person’s loans and 
encourage them to speak to their 
creditors.

“We refer them to experts, such as 
the local Community Law Centre, 
Citizens’ Advice Bureau or their lawyer 
for advice. We also urge them to access 
free budgeting advice through the 
Moneytalks website.”

No-one thinks these events could 
happen to them, until it happens, says 
Earle. 

“You can prepare yourself by looking 
into insurance cover, watching your 
levels of debt and aiming to live within 
your means. Have a little bit of savings 
for such an occasion.”
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Your business goes bust 
Losing your business can be a double or 
triple-whammy. You’ve lost money, your 
job, your creditworthiness, and possibly 
even your home. 

It’s common in business for owners 
to offer personal guarantees or 
borrow against their homes, says Tim 
Fairbrother of Financial Advice New 
Zealand.  

When their business fails, some will 
declare bankruptcy, which clears the 
debt. Others will be too proud to take 
this step and spend years paying back 
hundreds of thousands of dollars, says 
Fairbrother. 

“Get some people around you who’ll 
give you honest feedback,” he says.

It’s unlikely you’ll be able to borrow 
money to start a new business, says 
Fairbrother. That means you’ll almost 
certainly need to get a job very soon. 

“You need to understand that failure  
has happened, and you need to learn 
from that.”

Disclaimer: This article is general in nature only and 

has not taken into account any particular person's 

objectives or circumstances. Seek financial advice 

before making any decisions on your mortgage 

structure.

A bad investment decision

So, you’ve made a bad investment 
decision. If you can catch it before you 
fall to the bottom of the cliff, all the 
better, says Jeff Stangl, chair of the CFA 
Society of New Zealand. 
He says too many investors hang on 
to the bitter end. People always try to 
avoid making losses. 

Stangl speaks from experience. He 
held onto one investment bought in 
the wake of the Global Financial Crisis 
at what looked like a bargain NZ$40 a 
share. It eventually dropped to $1. Sell 
investments that the fundamentals 
don’t justify. 

The second common mistake is 
averaging down. When the stock falls, 
you buy more, which brings the average 
price closer to the original. If you keep 
buying more to save a bad investment, 
you could end up with nothing. 

To claw your way out of the hole, you 
need to recognise you made a bad 
decision, says Stangl. 

“Then go right back to investing 101.” 
Downgrade your expectations. 

“Don’t take huge risks. Squirrel away 
every cent and then diversify.” 

A scammer takes your money
If you’re a scam victim, you may have 
lost huge sums of money or even your 
life savings before the reality of the con 
dawns on you. 

It might take someone else telling you 
that you’ve been a victim.

The trauma of being tricked by a scam 
can be more psychologically damaging 
than losing money any other way. 

Victims, says Bronwyn Groot, manager, 
fraud education, at the Commission for 
Financial Capability (CFFC) will often 
have their confidence ruined. 

They could find their relationship 
breaks up over what’s happened. 

They can become socially isolated,  
and may not be prepared to confide  
in others. 

You need to pick yourself up, says 
Groot. Stop blaming yourself and 
beating yourself up. 

Give yourself time to grieve, then look 
forward, not back at the past.

Only then can you take similar steps  
to those suggested by Stangl, far left,  
to start saving and investing again. 
There is life after scams.  
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A shared talent for disruption 

and a belief investment is for 

everyone has brought together two 

industry innovators. Pie Funds and 

Sharesies are working together  

to offer two boutique funds. 

Entrepreneurs Mike Taylor and Brooke 

Roberts have a reputation for shaking  

up the local investment industry.  

And now they’re doing it again, offering  

small investors the chance to buy into  

two boutique Kiwi funds.

The pair have been making headlines. 

Roberts is one of seven co-founders 

who started the easy-to-use investment 

platform Sharesies in 2017. The idea 

was in response to a lack of investment 

opportunities for people who couldn’t  

get into the housing market. On the 

platform, you can invest in the share 

market with just $5.

And Taylor’s the founder of Pie Funds,  

a boutique investment firm which last  

year shocked the big banks by launching  

a low-fees, fixed-price KiwiSaver scheme 

with an educational focus.

Now the pair are working together. Pie 

Funds’ Dividend and Climate Friendly 

managed funds are now listed on the 

Sharesies platform.

The two met through a story in JUNO 

investing magazine when Sharesies 

launched, says Roberts.

“The relationship grew from there. We 

met Mike and went along to one of the 

Pie investor evenings. Pie’s a boutique 

investment company with a really great 

brand. It’s cool to work together.”

Roberts says the seven friends who 

launched Sharesies did so because they 

Innovators 
Join Forces

believed everybody should have an  
equal opportunity to grow their wealth.  

“With the skills we had and with the 
technology we had available, we knew  
we were able to do it.”

Taylor was just 18 when he found he had 
a talent for picking small-cap stocks, and 
started managing money for friends and 
family. His funds under management grew 
so rapidly that he started Pie Funds in 2007.

“I felt most fund managers were serial 
underperformers and I thought I could  
do better,” he says.

He was just 27.

“I thought the fund management industry 
was very old-fashioned and stuffy, so  
I decided to be the fresh face and do 
things differently.”

Taylor says he likes the concept of 
Sharesies. “It’s allowing people with  
very little money to become investors.”

This philosophy prompted the 
entrepreneur to start the JUNO KiwiSaver 
Scheme in 2018. Taylor says he wanted  
a product that was “for everyone”. 

The JUNO KiwiSaver Scheme offers 
low fees, and no fees for kids or small 
balances, as well as a focus on investor 
education – helping ordinary Kiwis 
understand investing. Taylor has since 
challenged other providers to cut  
their fees.

Roberts calls the collaboration of Sharesies 
and Pie the ‘democratisation’ of Pie 
Funds, so that anyone can invest in the 
boutique company, not just high-net-worth 
individuals.

Taylor says he admires Sharesies’ success: 
“The founders took the company from 
nothing to where it is in three years. Their 
client acquisition is phenomenal.”

Disclaimer: Pie Funds Management Limited is 
the issuer of the JUNO KiwiSaver Scheme. You 
can read the Product Disclosure Statement at 
www.junokiwisaver.co.nz 

A D V E R T O R I A L
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Feel-good Bonds
As the world fights back against 

climate change, Brenda Ward 

explains how investors are hungry 

for green bonds to help the planet 

and its people. 

As ice melts at the poles, glaciers retreat, 
and pollution smears our skies, public 
opinion is forcing big businesses and local 
governments to think differently.

Worldwide, shareholders are demanding 
higher standards, and investors are seeking 
guilt-free ways of investing.

‘Green’ bonds are the newest device  
in New Zealand’s sustainability toolbox.  
Four organisations have kickstarted  
a green bonds revolution in New Zealand.

What is a green bond?
A ‘bond’ is simply a debt. It’s like an IOU 
issued by a company, council or organisation 
wanting to finance a project. Investors buy 
the bonds because they provide a guaranteed 
rate of return (coupon rate or interest), 
with the principal repaid on a set  
maturity date. 

Investors use bonds to help balance their 
portfolios. They can offer more certainty 
than shares, but generally give you lower 
returns because of the reduced risk. 

‘Green’ bonds are just like ordinary bonds, 
with one important difference: the funds 
can only be used for environmental or 
sustainable assets.

The first green bond in New Zealand was 
released by offshore issuer International 
Finance Corporation, a member of the 
World Bank Group, in 2017, to finance 
climate change investments.

A flood of offerings
Recently there has been a flood of  
green bonds from Kiwi organisations 
Auckland Council, Contact Energy,  
and Argosy Property.

Auckland Council was the first local issuer 
and its first NZ$200 million of green bonds 
were so popular, it had a second release  
of NZ$150 million earlier this year.

Treasurer John Bishop says: “The proceeds 
from the first issue of green bonds went  
to refinance electric trains, and the most 
recent one was to refinance electric trains 
and cycleways.”

He says there were two key reasons for the 
council’s first green bond. “The first is  
to deliver on our sustainability objectives, 
it’s ‘walking the talk’. The second is to  
assist in the development of a green  
bond market in New Zealand.”

Generating green power
The first corporation to issue a green bond 
in New Zealand was energy generation 
company Contact Energy.

Louise Tong, Contact’s head of capital 
markets and tax, says she was sceptical 
about green bonds at first, thinking they 
meant ‘a lot of hoops to jump through’  
to certify the debt as green with the Climate 
Bonds Initiative.

“But I changed my mind,” she says. 

“I could see the signs, not in New Zealand so 
much, but offshore. Markets were trending 
more towards investing in assets that have 
environmental and social characteristics. 

“And then I realised that the hurdle  
for proceeding wasn’t really as high as  
I’d thought.”

Contact certified all debt
So, Contact certified all its debt green in one 
go, against its renewable power generating 
assets. It was part of a larger plan, Tong says.
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“Contact as a business – and the industry 
– was decarbonising. We shut down one  
thermal plant, we’d built a new geothermal 
plant and we’ve reduced emissions by more 
than 50 per cent since 2012.

“You could see that electricity was a large 
part of the solution for decarbonising the 
broader economy.” 

Contact certified all its existing debt green 
in 2017, then this year a new green bond 
attracted investors from around the world 
All future debt is likely to be certified green.

Green buildings
Property company Argosy is a member  
of the New Zealand Green Building Council. 
It’s one of New Zealand’s largest diversified 
property companies, and listed on the NZX. 

Argosy issued a green bond in April this  
year. The offer was oversubscribed,  
at NZ$100 million, says chief financial 
officer Dave Fraser.

Argosy sees green buildings as a successful 
strategy, he says. Its environmental  
strategy reflects a long-term ambition  
to create vibrant, sustainable workplaces  
for its tenants.

“It was all about creating value for 
shareholders. Green buildings contribute  
to value, have higher occupation, higher 
rents, and are a really good business.”

Bonds are usually issued for a short time, 

but they can be bought and resold  
on the New Zealand Stock Exchange.

The way of the future
The momentum is growing. In June, 
Westpac was the first bank in New Zealand 
to issue a green bond to support the funding 
of climate change solutions, raising  
NZ$860 million.

Meanwhile, Auckland Council group chief 
financial officer Matthew Walker says green 
bonds are a natural market for the council. 

“The growth in ESG mandates from the 
investment side is clear and obvious, and we 
think is only going one way. The ability for 
us to expand our pool of green assets is also 
pretty significant, so it’s something that we 
feel we can be involved in for a long time.” 

Definitions

Decarbonising: Reducing the 

carbon or carbon components 

released as a result of a process.

ESG (Environmental, Social and 

Governance): A way of measuring 

the sustainability and ethical 

impact of a company – its effect 

on the planet, people, its staff, 

suppliers, and management.

The momentum is growing. 

In June, Westpac was the 

first bank in New Zealand 

to issue a green bond to 

support the funding of 

climate change solutions, 

raising NZ$860 million.



“Many want to produce three to five 
hectares and are at the mercy of a third 
party exporting their produce and setting 
a price.”  

That’s why it makes sense to join with 
other investors to establish orchards.

“A point of difference for Hortinvest is 
that we handle all the services ourselves, 
from growing to packing and exporting. 
There’s total transparency along the 
supply chain and a focus on achieving 
maximum returns for investors.” 

And the rewards are there. “For cherries, 
we expect a return of 34 to 59 per cent  
at peak mature production.” 

Hortinvest’s Mt Pisa and Lindis River 
developments both span 80 hectares  
and are set to harvest the first cherries  
for export in 2021-22. Trees are set  
to reach full mature production in  
the summer of 2025-26. 

Apricots to follow cherries 

Hortinvest’s next project will be a 30 to 
40-hectare apricot orchard in the Central 
Otago region, an offer expected to open 
to investors in early 2020. 

To invest with Hortinvest, or for more 
information, contact www.hortinvest.nz 

Increasingly affluent south-east Asian 

consumers and China’s rising middle 

class are driving an insatiable appetite 

for luxury items, including New Zealand 

cherries. Kiwi investors can benefit from 

this horticulture market.

Timing is a wonderful thing. It happens 
that New Zealand cherries are ripe at a 
perfect time for the Asian annual holiday 
and gift-giving festival, Lunar New Year, 
popularly known as Chinese New Year.  

That creates a massive market for the 
fruit, says Hortinvest’s marketing and 
sales manager Sharon Kirk.

The leading horticultural investment 
company is developing extensive cherry 
developments in Central Otago, and 
looking for investors to help it tap into this 
growing demand by Chinese consumers 
for New Zealand’s premium-quality 
cherries. 

Hortinvest is led by horticulturalists and 
exporters Ross and Sharon Kirk. It has 
two NZ$15.5 million cherry developments 
under way - Lindis River and Mt Pisa.

Sharon Kirk has marketed and exported 
New Zealand cherries since the 1990s, 
when Japan was the main importer. 

Markets are growing

Kirk says over the past decade, global 
markets for New Zealand cherries 
have grown to include Taiwan (now 
the biggest), Hong Kong, Singapore, 
Malaysia, and South Korea. Others are 
emerging in India, Thailand and Vietnam. 

Outside Asia, markets are also rapidly 
emerging in Europe and the US. 

However, she says it’s in China – where 
multiple markets exist – that exponential 
growth continues. 

Premium cherries tick all the boxes for 
gifts as part of the Lunar New Year. 

Why the 
Cherry’s 
on Top

In many Asian cultures, people love to 
give expensive, red and gold products 
during the annual retail spending spree. 

“Once New Zealand acquired free  
trade access to China about seven or 
eight years ago, the market really took 
off,” Kirk says. 

The middle class is growing

“China has some 400 million middle-
class consumers and is expected to reach 
600 million by 2025. Our government 
has been proactive in negotiating free 
trade agreements, particularly in Asia, 
which means tariffs are decreasing and 
possibilities are increasing.

“This gives us a competitive advantage. 
The quality and safety of our products, 
and their expensive, appealing 
packaging, keeps us in the premium 
position,” she says.  

Not all Chinese consumers are yet  
aware of New Zealand as a cherry 
producer, which could see the  
market grow even more. 

“Many people associate New Zealand 
with lakes and mountains, milk, wool,  
and kiwifruit,” Kirk says. “We see this as  
an exciting opportunity to tell the story  
of New Zealand cherries.” 

Nearly half of global value

The Southern Hemisphere is responsible 
for only five per cent of global cherry 
production, yet generates 49 per cent of 
global value. New Zealand consistently 
achieves the highest price per tonne.

“For New Zealand cherry producers 
looking to enter the global market, there 
are several barriers to entry. 

“At up to NZ$200,000 per hectare, the cost 
of establishing an orchard is expensive.  
Also, many producers lack export 
compliance and marketing knowledge. 

Ross Kirk 

Project and orchard manager 

Sharon Kirk 

Marketing and sales manager

Hortinvest

invest@hortinvest.nz

Contact

Information Memorandums for Lindis River or Mt Pisa are available. Contact www.hortinvest.nz

A D V E R T O R I A L



Diversification into forestry has 

exceptional long-term benefits.

Investments in trees can offer attractive 

returns to your current portfolio while 

helping to support future generations.

Why do people invest in forestry?

Investing in a forest in New Zealand can be  
a great way to invest for future income, like  
for your retirement or future generations of  
your family. 

Forestry is a long-term, responsible investment. 
It’s a good way to diversify your portfolio into 
a land-based investment that benefits Kiwis 
through boosting the economy. 

There are strong social good factors, too – 
you’re helping to combat climate change 
by growing trees that absorb and store 
greenhouse gases. Plus, wood is a renewable 
resource.

A Forest Enterprises investment is a direct 
investment in land and trees for one rotation of 
the forest crop (about 26 years). The locally-
owned company has a 47-year track record of  
helping more than 6,600 investors grow  
their wealth through forestry. 

Forest Enterprises manages about 20,000 
hectares in the North Island and has around 
NZ$450 million of assets under management.

How do I get started?

Forest Enterprises has two investment 
opportunities now. To invest through Forest 
Enterprises, you pay an initial amount upfront. 
For their latest offer, Ngatawhai Group Forest 
Investment, this starts from a minimum of 
NZ$9,726 for 200 shares.

In addition, you then make affordable annual 
contributions (with tax deductibility) each year 
until harvest (about 19 years).

Get Started 
in Forestry 
Investment
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When you invest, you buy shares in  
a Limited Partnership which owns the  
land and trees. Forest Enterprises, as  
the professional manager, runs the 
business of the investment.

If you’re interested in investing, have 
a read of the Product Disclosure 
Statement. This has all the helpful and 
essential information you need about the 
investment. You can also see a financial 
adviser, who can help you work out if  
a forestry investment is suitable for you.  

What about the risks?

No investment is without risk. In forestry 
investment, risks can include risk to the crop 
– for example a fire, windthrow or disease.

There’s extensive insurance over Forest 
Enterprises’ managed forests, and their  
team of experts work hard to help mitigate 
any risks. 

As a commodity, the price of logs can 
go up or down, meaning returns could 
fluctuate during harvest. However, time in 
the market is a positive and this is achieved 
by harvesting over multiple years. 

Two new opportunities
Forest Enterprises currently has two 
new investment opportunities – the 
Wairarapa Group Forest Investment 
and the Ngatawhai Group Forest 
Investment.

These investments are outstanding 
second-rotation radiata pine forests 
in Forest Enterprises’ home region of 
Wairarapa. This is existing forest land 
the company been managing for 
decades, through to the productive 
harvest of the first rotation crop.

For more information on these offers, 
visit forestenterprises.co.nz or call 
+64 6 370 6360.

The issuer of the shares in Ngatawhai Group Forest 
Investment is the licensed Manager, Forest Enterprises 
Limited, and the offeror is Forest Enterprises Growth 
Limited (a related party of the Manager). Forest 
Enterprises Limited is licensed under the Financial 
Markets Conduct Act 2013 to manage Managed 
Investment Schemes (excluding managed funds) 
which are primarily invested in forestry assets.

Your forest will be expertly 
managed
As a full-service forest investment 
company, Forest Enterprises 
provides expert forest management, 
investment administration services, 
plus harvest consulting and 
management. 

The Forest Enterprises team are 
experienced, passionate foresters 
who are committed to continued 
professional development, using the 
latest technology and teamwork, 
only working with reputable 
contractors.

The growth of a forestry investment  
is largely biological growth of the 
tree crop, so best practice silviculture 
is key to the ultimate volume and log 
quality at harvest. 

Forest Enterprises investments are 
subject to independent annual 
financial audits, plus forest audits 
that provide quality control over 
forest operations like the silviculture 
programme and vital forest data. 

It manages harvest operations using 
safe, environmentally responsible 
and productive contractors to 
maximise returns at harvest.

Fast facts on forestry 
• Wood products are New Zealand’s 

third-largest export earner, after 
dairy and meat.

• NZ$3.55 billion was the total 
contribution of the forest industry to 
New Zealand’s GDP - $1.39b from 
forestry and logging, $2.16b from 
downstream activity.

• NZ$6.93 billion was the value of 
New Zealand’s forestry exports 
to June 2019 - $3.85b of logs, 

$3.08m of other forest products. 
Australia and China are the main 
destinations.

• New Zealand’s forestry sector 
directly employs around 20,000 
people

• New Zealand forest carbon is 
283 million tonnes of CO2e, the 
equivalent of 13 days of global 
fossil fuel consumption.

Source: New Zealand Forest Owners Association, 

New Zealand Plantation Forest Industry Facts  

& Figures 2018/19



You Heard 
It Here

Starting out on your investment 

journey can be overwhelming. 

Claire Connell asks the experts for 

their tips for getting started.

Thom Bentley 
Institutional client director 
NZX Smartshares
Minimise fees and costs. There’s ample evidence 
showing that one of the best predictors of future 
investment success is low fees. When you’re assessing 
any investment, look into how much it’s going to cost 
and whether there are cheaper alternatives, because 
it’s the lower cost investment that’s likely to give you 
the best outcome in the long term. 

Darcy Ungaro 
Host of The NZ Everyday Investor Podcast
Stay open to new options. If you haven’t started to 
invest yet, then start now, but better yet, learn about 
it first. New wealth in the new world may come from 
new sources – don’t fall for the latest fad, but know 
that this space is changing faster than you might 
think. Never stop learning. For DIY investors, digital 
investment platforms, plus robo and digital advice, 
will serve you well. 

Hugh Stevens 
Chief executive 
NZX Smartshares
Make sure you diversify. While it’s tempting to follow 
the latest hot share tip or look for the best-performing 
fund, it’s important to spread your money over a 
wide range of investments. This not only reduces the 
risk of a failure damaging your returns, but also gives 
you a better chance of owning assets that do well.  
Exchange Traded Funds (ETFs) and managed funds 
are great tools to help you diversify efficiently and 
cost effectively.

YO U R  I N V E S T I N G
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Kristen Lunman 
Chief executive 
Hatch investing platform
Invest in yourself. Learning about investing 
can be intimidating when you’re new to the 
process, but it’s not as difficult as it seems. 
Between blogs, podcasts, websites and 
newsletters, there are so many resources 
that are freely available to new investors. 
Take the time to figure out what works best 
for you, and start with as little as 10 minutes 
each week. Building up your investing 
knowledge will build your confidence. 

Dr Claire Matthews 
Director and finance researcher 
Massey University 
Don’t get caught up in the short term. 
Investing in shares should be a long-term 
investment, so it’s important that you don’t 
get caught up in short-term fluctuations in 
the market. Avoid looking at the valuation 
often because the value will fluctuate 
and sometimes those fluctuations will 
be extreme. Over the long term, share 
investments should perform well, but in 
the short term it’s impossible to forecast 
performance. If you take action on the basis 
of short-term performance, it is likely to 
mean poorer long-term results for you.

Sonya Williams 
Co-founder 
Sharesies investing platform
Invest an affordable amount, regularly. 
Share prices change all the time, and unless 
you have a crystal ball, it can be really hard 
to try and time your purchase to get a ‘good 
price’! Investing on a regular basis can help 
average out the price you pay over time, 
called ‘dollar-cost averaging’. It’s where you 
invest a certain amount regularly, regardless 
of what the price is. By averaging out the 
amount you spend on shares over time, 
you can better manage the ups and downs 
of investing, and keep your cool when the 
markets are starting to take a dip.

Liz Koh 
Authorised financial adviser 
Match your strategy to your time frame. 
Your investment time frame is the time 
when you plan to cash up your investments. 
Your investment risk is the risk that you lose 
money by having to sell your investments at 
a time when values are down. Reduce this 
risk by matching your investment strategy to 
your time frame. If you have plans for your 
funds in the short term (within the next five 
years) invest in stable assets, like cash and 
bonds. If you don’t need your money for 10 
years or more, investing heavily in higher 
risk, growth assets like shares and property 
may give you a higher return.

Liam Mason 
Director of regulation 
Financial Markets Authority
Be wary of share scams. It’s illegal to sell 
financial products through cold calls in New 
Zealand, so ignore any strangers offering 
share opportunities. One example is being 
offered shares in a well-known company 
and being told you need to act quickly to 
benefit. Only deal with NZX participants or 
providers that are licensed by the FMA. We 
monitor these providers and ensure they are 
meeting minimum standards.

Kendall Flutey 
Chief executive 
Banqer financial education platform
Invest in your passions. Find companies you 
love and want to support. It’s important that 
you know quite a bit about the companies 
you’re choosing to invest in. By investing 
in companies you’re a customer of (think 
Netflix), or already interested in (think 
Tesla) you won’t need to find extra time 
to research what the company does. You’ll 
already be getting a lot of the important news 
via your social feeds, or chatting with friends.

Invest in your passions. 

Find companies you love and want to support. 

– Kendall Flutey



Phillip Greville says the money 

he makes from investing, using 

peer-to-peer platforms,  

means he always has options.

Peer-to-peer 
is the Best  
Investment 
I've Tried

Geologist Phillip Greville was working in 
the mining industry in Australia when he 
decided to start investing his money. 

He had seen a few cautionary tales, like the 
guys who were paid well, but still managed 
to spend more than they earned. 

They felt stuck in their jobs, spending long 
periods away from home, “and there were a 
lot of broken relationships”. 

Resolved to have an exit strategy, Greville 
grew his savings in the bank. Although he 
felt good about that at first, he soon worked 
out that it wasn’t the best use of his cash. 

He tried shares and Bitcoin
Greville considered buying a house in New 
Zealand, but it was tricky when he was still 
living in Australia and he didn’t have a 20 per 
cent deposit. 

He tinkered in the share market and Bitcoin. 

Then in 2015, after seeing some advertising 
and doing a little research, he decided to 
take a punt on a new type of investment: 
peer-to-peer lending. 

He began with around NZ$1,000 in 
Harmoney, investing another NZ$1,000  
a month. 

Aware of the risks, Greville loaned just 
NZ$25 to each borrower, up to a total  
of 3,000 borrowers on Harmoney. 

That way, if someone defaulted, he was only 
ever out by a small amount. 

“I just wanted to see how it would go. It kept 

performing really well, miles better than any 
other type of investment I had. 

“It became hard to justify putting my money 
anywhere else.” 

Four lenders
Greville has added three other P2P 
platforms to his portfolio: Squirrel Money, 
Lending Crowd and Zagga. 

He doesn’t spend a lot of time analysing 
each individual borrower, instead giving 
each borrower the minimum loan amount 
and avoiding the highest-risk applications. 

“Squirrel Money is the best one, as far as I’m 
concerned, because I don’t have to manually 
invest in each person. 

“You can set your parameters and when 
a loan comes in that fits, they’ll use your 
money to fill that loan. 

“And they have a secondary market, which 

makes it a lot more liquid, whereas my 
money is locked in for 30 or 60 months  
with Harmoney.” 

In 2017, Phillip was offered a senior role in 
the mine: “That was the fork in the road.” 

His investments were one of the reasons he 
was able to turn down the role and return 
to New Zealand, allowing him to strike a 
balance between work and lifestyle. 

He’s buying a house
Greville and his partner are now ready to 
buy a house in Wellington.

“I’ll definitely keep my investing going. I’m 
becoming a bit of an advocate now. 

“The more we can talk about financial 
literacy, the better – without it, you can be 
stuck in a job or a situation. 

“Investing can give you more freedom and 
more choices.” 

YO U R  I N V E S T I N G
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Lorraine Rishworth decided 

to turn her life around after her 

divorce. Buying rental properties 

helped set her up financially. 

Property  
Investment 
Got Me to 
Where I am

A divorce is always a stressful time – but 
sometimes it can be the catalyst for a new 
and better life. 

In 2011, after her marriage broke down, 
Lorraine Rishworth decided it was time to 
take charge. 

“I was very aware that I was in my late 40s. 
Retirement was just around the corner. 

“I knew there was absolutely no way I could 
survive on the pension with a mortgage. And 
I don’t want to keep working after 65. 

“So, I thought, ‘I’m going to take control of 
my life and set myself up, so I have lifestyle 
choices in my retirement years’.”

Her own home
Lorraine first bought a home for herself 
and her two daughters. After spending 2012 
“getting my mojo back” and learning about 
property investment, in 2013 she bought her 
first rental. 

She wanted a property that would cover its 
costs, and Auckland’s prices seemed too 
risky on her limited budget. So, with help 
from iFindProperty, Lorraine bought a basic 
three-bedroom house close to the CBD in 
Rotorua. 

She paid NZ$140,000 and rented it out for 
NZ$250 a week. Happy with that purchase, 
she bought a similar property in Rotorua just 
two weeks later. 

Unexpected costs
It was sometimes a struggle to manage her 
own mortgage while also finding money for 

unexpected costs on her rentals.

“It was tight going for me. Sometimes I 
thought, ‘What have I done?’. I used to hope 
nothing went wrong with my wages going  
in because I had expenses going out the  
next day. 

“There were periods of maintenance issues 
on both houses at once, which wreaked 
havoc on my cashflow. I don’t know how I 
got through. But I did.”

Eventually Lorraine bought more rentals. 
After a few years she was able to sell some 
and use the profits to pay down debt – the 
sale of that first house completely cleared 
the mortgage on her home. 

The rising market helped a lot; that first 
Rotorua rental sold in June 2019 for 
NZ$300,000. 

With less mortgage debt, Lorraine was able 
to replace her Rotorua properties with more 
upmarket rentals in Auckland, Hamilton, 
and Upper Hutt. 

Reducing work hours
She’s also planning on reducing her working 
hours to spend time with her forthcoming 
grandchild.

“Sometimes I want to throw in the towel 
when it gets too stressful. But then I think, 
‘No, you’ve got this far.’ There’s no way 
I’d be where I am if I hadn’t invested in 
property – it’s a no-brainer.”

“I do think it’s possible for almost anyone  
to make a big difference in their life. I’m  
just Jo Average doing office work. The 
hardest part is having the courage to take 
that initial leap.” 

P E R S O N A L  F I N A N C E
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My First  
Dividend  
Cheque was 
7 Cents

The first time Gerald Twiss got involved in 
share investing, he turned it into a house 
deposit. 

At just 19, he spent $100 on convertible 
notes which later became shares in the 
timber yard where he worked. 

“My first dividend cheque was seven cents,” 
he says.

The company expanded, Twiss reinvested, 
and soon he was visiting the Wellington 
Stock Exchange to watch the chalkies write 
the prices up on the blackboards. 

“There were big books to look up the details 
of the companies – the information wasn’t 
at your fingertips, like it is today.” 

He built up a portfolio
After attending an investors’ course and 
talking to a broker, Twiss managed to build 
up a respectable portfolio. When he wanted 
to buy a house, the sale of his shares covered 
the deposit. 

He got married, had two children, put 
money into his retirement fund and worked 
hard as a firefighter to pay off his mortgage 
as quickly as possible. 

It wasn’t until Twiss was in his late 50s that 
he began investing in shares again – this 
time to set up his retirement. 

By then, his marriage had ended, his 
children were self-supporting (“that can give 
you quite a pay rise!”) and he’d recovered 
from cancer (“a bloody inconvenience”).

He had also worked alongside a broker to 
manage his mother’s modest portfolio, 

which they doubled in four years. This gave 
him additional confidence to strike out on 
his own after her death.

Focus on fundamental industries
So what is his guiding principle? Twiss 
believes people need the fundamentals,  
like power, a phone, a rest home, and fuel. 

By picking one company in each of those 
sectors that has a strong point of difference, 
Twiss says he doesn’t need to be a technical 
expert or market analyst. 

“I worked with that broker and I also bought 
direct. I built it up and up, and managed to 
double my money in five years. 

“Any bigger sums of money went into 
buying 1,000 shares or so in one company, 
and smaller amounts into [investment 
platform] Sharesies to buy just a few at a 
time.” 

He bought an invesment property
Then he decided he needed better cashflow 

Gerald Twiss invested in the 

share market to help him buy  

a house, and then to prepare 

for retirement.

for his retirement, so he sold two-thirds 
of his portfolio and bought an investment 
property, an apartment in Auckland. 

The rent covers the costs not only on 
the apartment, but also on his home, 
leaving him some left over to put back into 
Sharesies. 

Investing is enjoyable
He’s a keen member of the New Zealand 
Shareholders’ Association, and he’s been 
sharing what he’s learned with other people 
who are preparing for retirement. 

“I don’t believe you need to have a million 
dollars for your retirement,” he says. 

“You just need to set your goals, work out 
a budget to show you where the money is 
coming from, and when you need it. That 
will tell you how much you need. 

“You can start with a very small amount 
of money, then you just invest in your 
investment – it’s enjoyable, it’s not a chore.”  

YO U R  I N V E S T I N G
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Andrew Gillick, 31, saw his 

investments drop in the Global 

Financial Crisis. Now heʼs 

invested in cryptocurrency.

Crypto 
Ticks 
The Boxes 
For Me

When Andrew Gillick was in his early 
20s, the managed fund he had his savings 
invested in came crashing down.

It was Ireland in 2008 – one of the countries 
worst hit by the economic and social fallout 
of the Global Financial Crisis (GFC).

Gillick started young
Gillick’s entry into investing had started 
out well during his late teens.

“I was fortunate enough to have a bit of 
savings over the years through working. 
It wasn’t a huge amount, but I put it in in 
small chunks. 

“Then, by my 20s, I had a bit of a sum. I 
was happy enough to leave it with a fund 
manager in Ireland. Then the GFC came 
along, and my investments tanked.”

He left what remained invested, and it took 
about five years to get back to the sum he’d 
had before the crash.

He tried picking shares himself
Gillick migrated to New Zealand about 
six years ago. He wired his money to New 
Zealand and, after trying a few other fund 
managers, says he was always disappointed 
by all aspects of the experience, both the lack 
of technology and the customer service. 

“I thought I would take it upon myself to 
learn more, and do my own. That was with 
very mixed success. I had a lot of learning 
curves.”

Gillick started buying shares through a 
broker, then through a digital platform. 
Then he found a passion for currency 
exchange and trading. 

He learned about crypto
He then moved from being a financial 
journalist to an investment researcher with 
cryptocurrency data company, Brave New 
Coin, where he learned about crypto as an 
investment.

“I pricked up my ears. So, I started 
doing some research into blockchain and 
cryptocurrency. And discovered it had all 
the criteria, and ticked all the boxes of all 
the pain points I’ve had before.”

The selling point for Gillick was it 
was separate from other markets, and 
uncorrelated with other asset classes, and 
Gillick views it as a genuine ‘safe haven’ 
from the cascading effects that may come 
with another global financial meltdown. 
It also didn’t involve any middlemen, or 
dealing with brokers.

He bought Bitcoin (70%) and Ethereum 
(30%) through crypto platform Vimba. 
About 5 to 6 per cent of his wages  
goes into the investment every week.  
He’s been happy with the returns he’s  
made.

Gillick’s diversified into KiwiSaver, has 
shares in a gold Exchange-Traded Fund,  
and other shares.

“The mistake I’d made before was allocating 
too much of my fund into single stocks. I 
wasn’t doing enough dollar-cost averaging.”

What about the risks?
Cryptocurrencies aren’t regulated by the 
Financial Markets Authority (FMA) in New 
Zealand, and the industry watchdog tries 
to educate Kiwis about the risks involved. 
Cryptocurrency values can rise and fall 
quickly, and people who invest in crypto  
can be targeted for scams.

But Gillick isn’t worried about the fact it’s not 
regulated, possibly because he works in the 
industry.

“But for people who want to dip their toes in, 
the fact it’s not regulated might be bad for 
confidence.”

Investor behaviour is key
It was initially the thrill that attracted Gillick 
into investing. He’s now aiming for financial 
independence, and having a passive income 
stream for the future.

“I’ve always been adrenalin-seeking and in for 
the thrill. But I’ve since learned that it’s the 
opposite emotion you want to be feeling. You 
want to be neutral, and not feeling the highs 
and lows.” 

P E R S O N A L  F I N A N C E
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If you live in Upper or Lower Hutt, you’ll be 

breaking out the bubbly. A large concentration 

of the top performing suburbs in the last 12 

months were in those Wellington areas.

But if you live in a ‘posh’ area of Auckland, 

chances are your home’s value is down. It may 

have been hit by the government’s foreign 

buyer ban.

In terms of percentage change, the top 20 

suburbs are found mostly in the central and 

lower North Island. The bottom 20 are all in 

Auckland.

The new CoreLogic ‘Mapping the Market’ tool 

teases out interesting ‘neighbour’ trends which 

you can’t always get from a spreadsheet.

St Johns in Auckland saw median values fall 

by 5% in the year to September 2019, but 

neighbouring Mt Wellington was stable. That’s 

probably because St Johns went further up in 

the boom, so it had more scope to fall further 

in a downturn. It may also be that Sylvia Park 

helped Mt Wellington hold up better.

Similarly, Clover Park saw a rise of 2%, but its 

neighbour Flat Bush fell by 4%. Takapuna was 

down 8%, but Northcote down only 2%.

In Christchurch, there were value falls in some of 

the most central suburbs, like Merivale, over the 

past year, but maps then reveal a ring of suburbs 

around those neighbourhoods that have been 

stable or even seen small rises. 

These suburbs used to be the ‘bridesmaids’, 

but could now be poised to become the bride. 

They’re still well located and enjoy access to 

a lot of the same amenities as Merivale and 

Fendalton, just with a lower price tag. 

The CoreLogic Property Report

How’s Your 
Suburb Doing?
A new data tool shows which 

suburbs had the biggest value 

increases – or the biggest 

falls – over the past year, says 

CoreLogic’s Kelvin Davidson. 

Check our map to see if your 

neighbourhood’s a winner or 

a loser.

Want to see which suburbs 

are within your reach? Try 

CoreLogic’s free Mapping  

the Market tool: 

www.corelogic.co.nz/

mapping-market

*Results from data from September 2018 to September 2019. 

YO U R  I N V E S T I N G
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Gisborne

Tamarau  +17.1%

Tararua 

Woodville  +21.6%

Hawke's Bay

Maraenui  +21.2%

Waipawa  +18.4%

Waipukurau  +17.9%

Camberley  +19.7%

Flaxmere  +18.0%

Top 20

Bottom 20

Auckland

St Marys Bay  -8.6%

Castor Bay  -8.2%

Herne Bay  -7.8%

Takapuna  -7.7%

Long Bay  -7.0%

Greenhithe  -6.9%

Piha  -6.8%

Schnapper Rock  -6.3%

Campbells Bay  -5.8%

Chatswood  -5.8%

Dannemora  -5.8%

Fairview Heights  -5.8%

Murrays Bay  -5.8%

Hauraki  -5.7%

Sunnynook  -5.6%

Freemans Bay  -5.5%

Milford  -5.4%

Ponsonby  -5.1%

The Gardens  -5.0%

East Tamaki  -4.9%

Median property values  
Source: CoreLogic e-valuer

P E R S O N A L  F I N A N C E

Taupo  

Turangi  +21.1%

Waitahanui  +20.7%

Whanganui

Wanganui  +19.8%

Gonville  +18.0%

Castlecliff  +17.9%

Putiki  +17.9%

Manawatu

Westbrook  +19.1% 

Rongotea  +20.0%

Shannon  +21.9%

Foxton  +18.0%

Porirua

Cannons Creek  +20.6%

Waitangirua  +20.2%

Invercargill

Heidelberg  +17.9%
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Threshold 1: NZ$90,000 of 
useable equity within your 
home
Many of us have equity – ‘dead money’ –  
in our homes, but we aren’t making the  
best use of it.

Many of us can use this equity to secure a 
deposit for an investment property. But, not 
all of it. We can only tap into ‘useable equity’.

To figure out how much useable equity you 
have, multiply your property’s value by  
80 per cent. This gives you the ‘bank value’, 
which is the maximum amount you can 
borrow against your property. 

Then, take away the balance of your 
mortgage from this figure. This gives 
you your useable equity.

You’ll typically need at least NZ$90,000 
of useable equity to get started. This will 
give you enough to secure an NZ$450,000 
property. 

Threshold 2: A small 
amount of cash each week
If an investor buys an investment property 
with 100 per cent lending, through using 
your useable equity as a deposit, then  
it’ll generally make a small cash loss  
each week. 

This means you’ll need to top up the 
mortgage by a small amount each week. 

How much will you need to top it up? 
I’d say NZ$50 to NZ$100 a week will 
typically allow you to invest in a property 
that will achieve good capital growth, 
like a standalone house or townhouse 
(depending on the city). 

Threshold 3: A team to 
support you
Finally, you need an existing team you 
can call on to support you into property 
investment opportunities as they arise. 
This includes your property coach or 
‘finder’, mortgage broker, solicitor  
and property manager.

Property Academy
Part Two: How do I get started on my journey?

What do I need to get started 
in property investment? It’s a 
common question.

I’m going to give you three 
‘thresholds’ you’ll need to meet to 
get started in property investment. 
Then I’ll show you how to break 
the rules and share with you some 
strategies you can use if you don’t 
meet these thresholds. 

Andrew Nicol, of Opes Partners, explains three thresholds 
it’s good to meet before you consider property investing.

Now, let’s break the rules
1. Not enough equity?
Here are some strategies you can use  
if you don’t have enough equity:

• You may be able to meet the deposit 
requirements by supplementing your 
useable equity with cash savings, so 
you can meet the 20 per cent deposit 
requirement.

• Try to secure a loan with a 10 per cent 
deposit. Only 85 per cent of each bank’s 
lending must be within the Reserve 
Bank’s loan-to-value ratio rules, so 
there’s a chance you’ll qualify, if you ask. 
If you can secure a 90 per cent loan,  
you can get started with $45,000 
through a mix of useable equity and cash. 

2. No cash surplus?
• Invest in a property like an apartment 

that may make a small surplus each 
week, so you don't need a cash surplus.

• Invest in a property to use as an Airbnb, 
rather than a tenanted rental. This  
might generate higher cash returns  
than tenanting the property. Be sure  
to weigh up the pros and cons, and risks, 
of Airbnb before taking the plunge.

• Increase the term of your existing 
mortgage, to decrease the payments 
you make to your bank. Extending the 
duration of a NZ$500,000 loan from  
20 to 26 years will free up NZ$100  
per week, which could be used to top  
up a capital growth investment property.  
This strategy may allow a couple to pay 
off their mortgage 10 years early  
and could save almost NZ$400,000  
of repayments. 

• Purchase a property early in its 
development (off the plans) and 
negotiate a cashback from the  
developer, which you can use to pay  
the contributions.

3. No team to support you? 
Here are some strategies to use if you don't 

YO U R  I N V E S T I N G

Go to www.opespartners.co.nz to book a free session on how to become a property investor.



1. How much useable equity will 
you typically need to get started?
 At least NZ$90,000.

 At least NZ$200,000.

 At least NZ$500,000.

2. If you buy with 100 per cent 
lending, what will you need to do?
 Borrow more against your home.

 Top up the mortgage with a small 
 amount of cash.

 Ask the bank for a bigger 
 mortgage.

3. Which experts do you need to 
find? 

 A property coach or ‘finder’.

 A mortgage broker.

 A solicitor.

 A property manager.

 All of the above.

4. How much of a bank’s lending 
must be within the Reserve 
Bank’s loan-to-value ratio rules?
 100 per cent.

 95 per cent.

 85 per cent.

 80 per cent.

5. What’s the advantage of using 
Airbnb over a traditional tenancy?
 Short-term tenants take more 
 care of a property.

 The property can be worth less.

 Short-term lets could give you 
higher cash returns than 
tenanting the property.

Just Released:

Learn how to become a Property Investor  
for Free with Property Academy

This article has taught you about how to  
use leverage to become a property investor. 

This is just one of the 13 topics covered in 
Property Academy, a newly released video  
course by Opes Partners.

In this free course, Andrew Nicol – the author  
of this article – teaches you all the concepts you 
need to successfully invest in property. 

The course includes: 15 videos, 5 mini–tests,  
3 calculators and 2 quizzes.

I am incredibly impressed! You have produced a really easy to follow/read guide. What a great resource for people  
wanting to get into investment. I have sent on the link to friends and family who need to go through it.

– Georgy

Go to opespartners.co.nz to enrol for free

“ “

Quiz answers: At least NZ$90,000. Top up the mortgage with a 
small amount of cash. All of the above. 85 per cent. Short-term lets 
could give you higher cash returns than tenanting the property.

have a team to support you. Talk to a property 
coaching business like Opes Partners, who can 
introduce you to the right professionals and can 
guide you through the process.

While there are rules of thumb about what you 
need to get started in property investment,  
there are strategies you can employ to make  
a start. 

Rental properties require either you to be the 
landlord and deal with the tenants, or you’ll have 
to pay a property manager to manage it on your 
behalf. These are important things to consider 
when considering a rental property.

Buying a second property might not be the right 
move for everyone. See an independent financial 
adviser and property expert to see if this works 
for your financial situation, level of risk, and goals.

The key is to start a conversation with 
professionals who can help you work through  
your personal situation. 

A D V E R T O R I A L

Quiz

Try the free 

Opes Property 

Academy 

online course,

www.propertyschool.co.nz. 



What 
Makes 
a Good 
Rental 
Property?

www.crockers.co.nz

Owning rental property is as Kiwi as 
jandals and Jellytips. It can be a great 
way to create wealth and provide a 
comfortable future for your family, 
provided it suits your personal situation.

Some properties make better rentals than 
others and it’s not always the ones you 
might expect. Consider these questions:

• Should I buy an apartment, flat, unit, or 
free-standing home?

• What are the best locations to attract 
good tenants?

• How big? A studio, one, two, three, four 
or five bedrooms?

• What makes a perfect garden for a 
rental property?

• Would my family home make a good 
rental?  

There’s no one-size-fits-all when it comes 
to rental properties. Having said that, 
there is a market for everything – at 
a price. That’s why it’s good to build a 
relationship with a property manager 
who knows the area. They can tell you 
about what works best in the area.

1. Location

‘Location, location, location’ is the catch 
cry of real estate. It’s the same with rental 
property. That doesn’t mean that the 
property you buy needs to be waterfront 
or in the most expensive suburbs. Tenants 
can’t necessarily afford to rent there.

There’s demand for rentals in virtually 
every suburb. Some, of course, will be 
more desirable for tenants than others. 

YO U R  I N V E S T I N G

Buying the right house is  
key to your success  
when you start out as  
a property investor.

Tip 1: Consider what local employment 
opportunities are available. Tenants like  
to be close to work if possible.

Tip 2: Don’t just look in your own 
suburb. Demand for rentals may be 
higher in lower socio-economic areas.

2. Neighbourhood

Take a long, hard look at the immediate 
neighbourhood.

It’s tempting to choose the best house 
in the worst street because it’s cheaper. 
Look at the presentation of neighbouring 
properties and those in the general 
vicinity. Would tenants want to live there?

Like attracts like. Are the neighbouring 
houses in poor condition? Or are there 
unsavoury characters hanging around? 
Tenants have the same prejudices 
as owner-occupiers about certain 
neighbourhoods and streets.

Visit the neighbourhood at various times 
of the day, night and weekends, looking 
especially for 24/7 activity on the streets. 
If it’s party central at night, your tenants 
may not stay long. 

Even the best home in a great street 
may have red flags if, for example, it’s 
at the bottom of a gully, is south-facing, 
down a long, narrow driveway with three 
neighbours in front, under a pylon or 
lacking parking.

Just like buyers, tenants must balance their 
desires against the money they can spend 
on rent. 

They may want to live in Auckland’s Mt 
Wellington, but the reality of rents mean 
they’re forced further south to Papatoetoe 
or Papakura.

Your choice of suburb to buy in will be 
determined by a matrix of what you can 
afford to buy, the rent the house attracts, 
and what tenants can afford to pay.

When you’ve settled on a suburb to 
search in, the question of location is 
still important. A rental property on the 
main road, beside railway lines, is going 
to be harder to let than one in a quiet 
location, even though both properties 
are providing the best that suburb has 
to offer, such as work, shops, schools, 
entertainment, public transport  
and parks.

You need to understand who your tenants 
are. Where do they work? Why do they 
choose this area?

Are they predominantly of a certain ethnic 
group?

School zones are very 
important for families.

You can check out exact 
zones on the government’s 
website,

http://nzschools.tki.org.nz.



Want personalised advice to maximise your returns? Schedule a call or appointment from 

one of Crockers’ experts. Phone 0800 276 2537 or go to www.crockers.co.nz.

T H E  I N S I D E R ’ S  G U I D E

Ask yourself if there are overgrown lawns, 
high fences, rubbish, old cars or signs of 
partying in the area.

Do these suggest to you that there may 
be an undesirable element of people 
living next door? You’ll have a constant 
turnover of tenants if this turns out to be 
the case.

Look at what’s being built in the area. 
Could there be a glut in the future, 
which could drive down return on your 
investment (yield).

Tenants living in a flatmate or extended 
family situation really prize privacy. 
Downstairs bedrooms or even sleepouts 
can be a real drawcard for this market.

Two or more bathrooms are hugely 
appealing to tenants.

When it comes to layout, think carefully. 
No-one wants to sleep on a single bed 
any more, or up against a wall in a room 
that’s too small for a queen-sized bed.

Get your compass out and see which way 
the living areas are facing. Tenants prefer 
north and west-facing houses. If the wet 
areas are south-facing, you could have 
problems with dampness.

The home may have parking, but if there 
are no spaces on the street, where will 
visitors park? This can put tenants off. 

Sometimes a property makes a good 
investment because you can add 
bedrooms legally, increasing the yield.

Every home, from a tiny apartment to a 
six-bedroom house, will attract tenants. 
Just how much demand there will be at 
the right rent depends on many factors 
including size, layout, bedrooms, and 
living areas.

3. House size and layout

In some locations, a certain type of 
accommodation might be in demand  
or oversupplied. 

If couples, for example, are the main 
group, then there’ll be plenty of potential 
tenants for one or two-bedroom 
apartments, flats and units. If your ideal 
tenant has a young family, look for three 
to four-bedroom homes with sections.

Never assume that location is enough.
Even in Auckland’s prime double 
grammar zone, not every property is as 
desirable as others. For example, don’t 
buy a one-bedroom apartment and 
expect to get high rent. Few tenants live 
with children in small apartments.

Five to six-bedroom homes used to pull 
in high rents because there were few out 
there. Now, almost every new property 

being built is that size, and oversupply  
has brought rents right down.

4. Gardens

Tenants rarely want the hassle of dealing 
with a garden. 

They won’t keep fussy gardens 
maintained and there's no requirement 
for them to do so under the Residential 
Tenancies Act (1986).

Gardens for tenanted properties are 
often very different to those that appeal 
to owner-occupiers.

Landscaping, ornamental or edible 
gardens and established trees appeal to 
owner-occupiers. If you look at a garden 
and think ‘that’s amazing’, it may not 
make a good rental property.

Usually, smaller sections work better for 
tenanted properties, unless you plan to 
subdivide later.

Conversely, don’t turn the garden into a 
barren wasteland. Properties that have 
no plants at all can look uninviting.

You might want to up the rent a little 
and pay for regular visits from a lawn-
mowing service. Most tenants hate 
mowing, so this can prove a drawcard.



1. I have a dream

We all have an idea of how our dream 
home would look. We can imagine how 
many bedrooms it would have, the 
size of the kitchen, and whether we’d 
have a scullery, an ‘outdoor room’ for 
entertaining, or a spa pool (or all three!). 

If you’ve reached that stage in life where 
you can finally make your dream home 
a reality, congratulations – let’s get down 
to business. The journey to building your 
dream home all begins with research. 

Resources such as Pinterest and Trends 
are great for inspiring ideas on home 
design, styles and quality. 

Consider the land you’d like to build on. 
Do you have a section already, or are you 
on the lookout for the perfect location? 
Remember, the land will be a significant 
factor in your design possibilities.  

Then there’s finding the right people 
to help. Comparing different building 
companies should be an important part 
of your research and we’d love to help 
with this if you’re looking at building in the 
lower South Island.

If your dream is to live in natural 
surrounds, we can make your home fit 
with the rugged scenery of Queenstown 
and the wider Central Otago region. The 
whole region is developing, but there’s still 
prime real estate available.

Turn Your 
Dream to 
Reality in 9 
Easy Steps
Landmark Homes Central Otago 
can help create a dream build, in 
a dream location, in simple steps.

2. Let’s have a coffee

Start by asking your own copy of the 
Landmark book for an in-depth look at 
homes we’ve already built. 

Once you have an idea of what you like, 
then it’s time for coffee and cake,  
our shout! 

We’re looking forward to getting together 
to discuss your ideas. Our team will 
give you all the information you need to 
decide on the type of build you’re after – 
from the time frame to your budget, the 
materials required and everything  
in between. 

If you’ve already bought land or have  
a building site in mind, we could even 
meet you there for a tramp around!  
We have experienced teams in  
Wanaka, Queenstown, and Cromwell.

3. Choose Landmark Homes

So, you’ve decided to partner with us to 
help you build your dream? Great! We 
can’t wait to work with you. The team will 
get your project under way.  

4. Design Brief

One of Landmark’s specialties is offering 
you a range of flexible options for building 
your home. You can choose between 
a customised Design-and-Build from 
scratch, a Ready-to-Build home from  
our popular plans collection, or buy a 

House and Land package in  
your area.

Each approach can be tailored for your 
needs and has options for aesthetics, 
space, land usage, the style of the home – 
and, of course, your budget. 

We work with you to turn your hopes and 
ideas into a clear design brief.

5. Design underway

Our expert team of designers then kick 
off the building journey with the first 
concept plans. We work closely and 
collaboratively with you through this 
process and make any revisions until 
you’re completely happy.

Once you’ve signed off the concept 
designs, we create ‘Preliminary Plans’, 
made in partnership with a Quantity 
Surveyor. Again, we’ll keep revising until 
you’re happy.

6. Pricing and contract

You’ll be kept updated on the costs of your 
build. However, this point in the process is 
key as it is the last step before committing 
to the construction phase. Your 
Preliminary Plans will then be approved 
and all revisions will be accounted for.

Your New Home Consultant will finalise 
all other aspects of working together, 
including things like pricing, finance 
expectations and a construction timeline. 



Landmark Homes, Central Otago  03 443 2012  andy@landmarkhomes.co.nz

Other Options?

Want to benefit from a Landmark 
build but already have your 
own home? Landmark Homes 
Central Otago is creating multiple 
show homes and is looking for 
interested parties to help share in 
the company’s success.

If you’d like to come on board as 
an investor, Landmark Homes 
Central Otago can offer a range 
of investment options. Want more 
details? Contact Andy at andy@
landmarkhomes.co.nz.

Why Landmark?

Landmark Homes has more than 
40 years’ experience of building 
exceptionally designed, fabulously 
liveable homes throughout 

New Zealand. Landmark is 
100 per cent locally owned and 
operated, in 15 regions. Bringing 
your vision to life is one of our  
core beliefs. 

Landmark Homes is a 
longstanding member of the 
Registered Master Builders, so 
homeowners receive a 10-year 
Masterbuild Guarantee on every 
home the company builds. 

The first step is always to make 
contact. Feel free to ring us at 
the Queenstown or Wanaka 
office for a chat to look at the 
options for building your own 
Landmark investment home – or 
a residential option for yourself. 
There’s no better time to get the 
ball rolling than now.

From here, they’ll formalise a contract  
for sign-off.

Once we’ve agreed to the final design 
and price, our ‘no escalation clause’ 
means your home will be delivered  
to budget. 

If you do make changes, our experienced 
team can manage variations with ease 
and cost them accurately, so there are  
no surprises at the end.

7. Plans and consents

Now we prepare the final building plans 
ready for consent and construction.

We’ll be right beside you the whole time. 

We take care of the red tape and tricky 
stuff like obtaining council consents, 
sorting the paperwork and the 
construction tradies.

You get to work on fun details like the 
interior design of your kitchen, wardrobe, 
lighting, furnishings and landscaping.

8. Building under way

It’s time to build. We’ll keep you updated 
every step of the way and we’ll meet you 
on site regularly throughout the build to 
watch your dream come to life. 

It’s surprisingly exciting to watch the walls 
go up, stairs go in, or the windows being 
installed.

9. Live the dream

It’s the day you’ve been dreaming of  
and we’ve all been working towards:  
it’s moving day! 

There’s a lot of well-earned joy and 
celebration on this milestone day, 
particularly because we have likely 

become good friends in the process  
of building your home together. 

We pop the bubbles, and stand back 
together to admire the finishing touches 
of your stunning Landmark home.

You get the keys, move in, and get on  
with living the dream.

A D V E R T O R I A L



When someone wants to borrow money and someone wants to lend,  

a peer-to-peer lending platform puts the two together.

7 4  J U N O    |   S U M M E R  2 0 1 9

YO U R  I N V E S T I N G

As you move closer to retirement, or if 

you’ve retired already, one of the biggest 

challenges is to have your investments 

generate a reasonable and reliable  

source of income.

You already know there are plenty of 

investment options out there – shares, 

bonds, rental real estate, and the list  

goes on.

But which is the best for you? Sometimes 

having too many options makes it even 

more difficult to choose one.

Every investment comes with its own set of 

pros and cons, and there’s nothing wrong 

with that – it’s how it’s supposed to be.

Some investments give you a good return, 

but only after a fixed term. Others give you 

a regular revenue, but not at a great rate.

But what about peer-to-peer lending?

As an alternative investment option, is it 
something worth considering?

We have broken it down to make it easier 
to understand. 

What is peer-to-peer lending?

Just like any other marketplace, a peer-to-
peer marketplace has two sides – people 
who want to borrow money and others 
who want to lend money.

Peer-to-peer lending means that 
borrowing and lending occurs between 
everyday people; pretty handy, right?

Now, you might think, “If banks are not 
involved, is all this stuff regulated?”

The answer to that question is a 
resounding yes!

There is no bank, but there is a third 

party involved that mediates between 
the borrowers and the lenders. It’s called 
a peer-to-peer lending platform, like 
Southern Cross Partners.

You probably didn’t know this, but since 
2014, peer-to-peer lending services are 
required to be licensed, after relevant 
changes were made in the Financial 
Markets Conduct Act 2013.

How does it work?

Well, it’s not really that complicated.

As a peer-to-peer lending platform, 
Southern Cross offers people a chance 
to invest in short-term mortgages with 
current interest returns from 5.49%.

Let’s understand how this works, step-by-
step.

Step 1: Property owners and purchasers 
come to us looking for a non-bank  
short-term loan.

Step 2: After the loans are checked by 
our credit teams, we at Southern Cross 
Partners use our own funds to provide 
these loans to the borrowers.

Step 3: Now it’s your turn. We offer 
investors like you a chance to take on all (or 
part) of these loans. The decision’s yours 
to make.

What’s Peer-to-Peer 
Lending?



A borrower 
requires a loan.

A financial advisor sends 
an application to SCP.

Loan is loaded 
onto website.

Money goes to the 
loan you choose.

SCP manages 
the loan.

A D V E R T O R I A L

Returns from 5.49%*

* Investment rate subject to change. Southern Cross Partners Ltd is a 

   licensed Peer to Peer lender under the Financial Markets Conduct Act 2013.

Sometimes it can be hard to balance the need to save  

for your future, as well as enjoying the adventures that 

pop up every day. Our unique investment model offers 

you the flexibility to do both. 

At Southern Cross Partners, we offer mortgage secured 

loans that allow investors to pick and choose their 

level of involvement. With returns from 5.49%* paid out 

monthly, you’ll know you’re making the most of your 

savings and can make the most of life at the same time.

Talk to us today about a new, flexible way to invest.

Phone 0800 00 58 43 
www.southerncrosspartners.co.nz

LIFE DOESN’T 
WAIT, NEITHER 
SHOULD YOUR 
INVESTMENTS.

Disclaimer: Southern Cross Partners is licensed to 
provide peer-to-peer lending servives. To learn more 
about the risks associated with this type of investment 
visit our website, www.southerncrosspartners.co.nz. 
This article is general in nature only and has not 
taken into account any particular person’s objectives 
or circumstances. We recommend you speak with 
a financial adviser before making any investment 
decisions.

Step 4: After you’ve invested, we’ll continue 
to manage the loans on your behalf, 
collect interest payments and pay them 
out to you.

Even though you won't have any contact 
with the borrower, you’ll enjoy a registered 
first mortgage security, held in trust, over 
the buyer’s property.

You might ask, “Who’s responsible if the 
borrower doesn’t pay the money back?”

You won’t have any contact with the 
borrower, and we’re committed to taking 
the necessary action to recover the 
payments.

Why should you consider peer-to-peer 

lending?

Unlike most other investment options, your 

peer-to-peer investment will be supported 
by a first mortgage registered against  
a piece of real estate.

Not only this, but you can also select the 
location and the loan-to-value ratio that 
best suits your investment risk profile and 
investment strategy.

However, all investments have risks, 
so make sure you fully understand 
the investment opportunity and any 
associated risks.

Some other benefits of peer-to-peer 

lending:

• You can invest in many loans at once. 

• Invest in one loan or spread it over 
several, the choice is yours.

• We’ll you give all the information you 

need to make it easy for you to choose 
where to invest your money.

• You can receive monthly payments.

• We’ll collect all interest payments from 
the borrower, ensure they’re held in 
a separate trust account, and, once 
received, we’ll then pay your interest  
to you each month.

• All investments are supported by first 
mortgage security.

• All mortgages are provided to our Trust 
Company – Loan Investment Trustees 
Limited – and these mortgages are  
held on behalf of each and every 
investor in those particular loans.  
This means if a borrower’s not able 
to repay their loan, we can take the 
appropriate recovery action.

The Peer-to-Peer Lending Process



In my role, I talk to a lot of Kiwis who’ve 
got themselves into strife financially –  
and it’s usually for the same five reasons. 
Here are the most common mortgage 
mistakes we see.

Not shopping around 
People often go straight to their own bank 
for a home loan, rather than comparing 
products and prices. 

The problem with that is, their bank can 
offer them only one product – their own. 
Home loan rates vary a lot from bank to 
bank. Lenders compete for market share 
so, at certain times, they can be more 

aggressive with their pricing and also  
what they’re prepared to offer clients. 

Discuss your options with a mortgage 
adviser. They’ll help you access a larger 
portion of the market. Use their expertise 
to get the best deal for you.

Going interest-only
Some homeowners structure their loans  
to pay interest only, rather than interest 
plus principal. It looks like a cheaper  
option on the face of it, but there are  
fish hooks.

Many people don’t realise that an interest-
only period actually chews into the loan 
term itself, and that they’ll need approval 
to extend an interest-only period. 

If you take out a 30-year loan and sit for  
five years paying interest only, you’ll only 
have the remaining 25 years to pay off  
the principal. 

The longer you extend those interest-only 
periods, to another five or 10 years,  
the shorter the time you have left to  
repay the principal. 

You might get caught out when you’re 
requesting an extension, because it’s 
subject to the bank’s approval. If the  
credit market tightens, it can be harder  
to get approval. 

Sitting on a fixed rate 
Often people set and forget their mortgage 
rates once they’re fixed. In a market like 
this one, with rates trending down, it’s 
worthwhile seeing if breaking and re-fixing 
your mortgage might be right for you. 

The cost of the new interest rate plus the 
break fee may work out better for you than 

Five 
Common 
Mortgage 
Mistakes 
Mortgage adviser Ryan Smuts, 

of Kris Pedersen Mortgages, often 

sees clients who aren’t managing 

their home loans in the most 

effective way.

your existing rate, when it’s compared  
over the remaining fixed term.

Floating for too long
When rates trend downwards, people often 
sign up for a floating rate and sit and wait 
for a lower fixed rate. That’s not a great 
strategy and here’s why.

If you’re floating at 5 per cent for six 
months while you wait for rates to drop, 
when you could’ve fixed at, say, 3.55 per 
cent on a one-year rate, you’d end up paying 
an extra $725 in interest per NZ$100,000 
over that six months. 

For you to be better off, the rate when you 
fix would need to be 0.725 per cent lower 
than the comparable one-year rate. That’s 
3.55 per cent minus 0.725 per cent, which is 
2.57 per cent. You’d be lucky to get that.

Having a large credit card limit
Kiwis are often wrongly told that having a 
big credit card limit helps their credit score. 
But a big limit can be a problem, when you 
apply for a mortgage.

Banks calculate how well you can service 
your home loan. Now, they tend to consider 
3 per cent of the total limit of your loan 
facilities as a monthly expense. That’s even 
if you pay off your balance each month,  
and even if you never use your card.

That’s because you might put debts onto 
that card in the future, so they have to 
count it as one of your expenses. Be aware 
of this if the bank’s assessed you and you’re 
facing ‘affordability issues’. If in doubt, cut 
your credit limit right down. 
This article is not financial advice and does not take into 

any account anyone’s personal circumstances. Before 

relying on it, see a financial adviser.

YO U R  I N V E S T I N G

7 6  J U N O    |   S U M M E R  2 0 1 9



Thinking of buying 

Pie Funds Management Limited is the issuer of the JUNO KiwiSaver Scheme. 

The Product Disclosure Statement is available at www.junokiwisaver.co.nz.

JUNOKIWISAVER.CO.NZ/FIRST-HOME

With compliments of the JUNO KiwiSaver Scheme

junokiwisaver.co.nz



Don’t panic about retirement, says financial 
adviser Lisa Dudson. But pull your head out 
of the sand and don’t muck around, either.

“Time is your biggest friend when it comes 
to saving for retirement,” she says. “The 
shorter the time, the harder you have to 
work to save.

“Young people find it hard to even think 
about retirement. But don’t think it’s too 
far away, because you can start with just 
a tiny amount, and compounding interest 
will help you do the rest,” says Dudson.

With compounding interest, you add the 
interest you make on to your savings to  
the lump sum, and then get interest on  
the new total. This simple step can help 
turbo-charge your savings.

Late to the party?
But what if you’ve started saving late? You 
might be in a sprint to the finish line. It’s 
a good idea to see a financial adviser while 

How 
Much Will  
It Cost to 
Retire? 
Do you need a million dollars to 

retire well? Or will NZ Super alone 

do? In Part One of a series on 

retirement, Brenda Ward does the 

maths – and leaves you to work 

out whether to panic.

YO U R  I N V E S T I N G
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you’re still earning money. They can  
help you put a plan in place to help  
reach your goal.

And you need a plan. That’s because some 
of us might be in retirement for 30 years.

The Sorted Retirement Planner uses 
figures from Statistics NZ to recommend 
women plan to age 94 and men until 91, 
although it says 20 per cent of us will live 
even longer than that. 

A ballpark figure
Any financial adviser will tell you that 
the cost of retirement depends on the 
lifestyle you want, whether you’ll still have 
a mortgage, your living expenses and how 
long you expect to live. 

Newspaper financial columnist and 
author Mary Holm says she gets many 
letters from retirees saying they live very 
well on NZ Super alone. They live in a 
mortgage-free home in a provincial town, 
supplementing food with a vegetable 
garden, and spending carefully.

At the other end of the scale, financial 
adviser Lisa Dudson says many of her 
clients are on two six-figure incomes and 
want to live in the same style after 65. 
They’re looking at savings of NZ$2 million 
and upwards to live that way.

Three stages 
The Commission for Financial Capability 
says there are three stages to retirement.

 • Discovery: Ages 65 to 74 $$$ 
These are the expensive ‘doing years’, 
says the CFFC. It’s about ticking items 
off your bucket list, travelling, hobbies, 
and interests. You might work still, or 
just part-time. Many retirees are busier 
now than they were before they retired. 
You might replace the car and some 
appliances, or renovate the house. The 
fun things in life can be quite expensive 
too, so make sure you don’t blow all 
your savings in the first 10 years.

 • Endeavour: 75 to 84 $ 
Now your body might be telling you 
to slow down and international travel 
might lose its appeal. This stage is  
about the simple things in life. You 
might downsize the house, and life is 
more routine. The good news is that 
these years are a little cheaper than the 
first phase.

Estimated Savings Needed  
to Fund NZ Super Shortfall

One-person 

households

Weekly 

Difference

Lump Sum 

Required

No Frills – Metro $190.96 $187,000

No Frills – Provincial $163.20 $160,000

Choices – Metro $779.22 $764,000

Choices – Provincial $419.39 $411,000

Two-person  

households 

Weekly 

Difference

Lump Sum 

Required

No Frills – Metro $266.19 $261,000

No Frills – Provincial $7.36 $7,000

Choices – Metro $803.46 $787,000

Choices – Provincial $503.16 $493,000

Retirees’ Total Weekly  
Expenditure 2019

One-person households 

Weekly Expenditure

No Frills – Metro $602.11

No Frills – Provincial $574.35

Choices – Metro $1190.37

Choices – Provincial $830.54

Two-person households  

Weekly Expenditure

No Frills – Metro $898.73

No Frills – Provincial $639.90

Choices – Metro $1436.00

Choices – Provincial $1135.70

What it costs
The New Zealand Retirement Expenditure 
Guidelines for 2019 suggest these costs:

 • Reflection: 85 and over $$ 
In the third stage, you’re not as busy, or 
as active. You might find your choices 
limited by health or money, and you’ll 
probably be out and about less. You 
might have more visits to the doctor 
but otherwise, your cost of living drops 
dramatically. If you’re in a rest home, 
these costs can absorb your savings, 
so these years can cost more than the 
previous stage.

What will I spend?
To plan for retirement, you need to know 
how much it’s going to cost to live. That’s 
why Claire Matthews of Massey University 
worked with the Financial Services Council  
on a study to work out what Kiwis spend  
in retirement. 

Every year, the Retirement Expenditure 
Guidelines provide information about 
actual levels of spending by Kiwis who’ve 
already retired.

Matthews divides retirement into two 
standards of living: No Frills and Choices. 

 • No Frills is a basic standard of living 
that includes few, if any, luxuries.

 • Choices standards offer a more 
comfortable standard of living, which 
includes some luxuries or treats, like 
holidays, meals out, more expensive 
items at the supermarket, and leisure 
activities.

Sadly, the study showed that very few Kiwis 
can get by satisfactorily on NZ Super alone, 
even for a No Frills retirement. You’ll need 
a mortgage-free home, and to have some 
savings to fill the gap between NZ Super 
and your living costs.

“There’s quite a marked divide between 
what you need for a No Frills and a Choices 
lifestyle,” says Matthews. “For the No 
Frills, it’s basically a gap of less than 
NZ$100,000,” says Matthews. 

“For the Choices, it’s up to NZ$800,000, 
so it’s anywhere between NZ$100,000 and 
NZ$800,000, depending on whether you 
live in a provincial or metropolitan area.”

What you get
NZ Super is a payment of NZ$411.15 a week 
if you’re single, or NZ$316.27 each if you’re 
in a two-person household. 

That’s taxed at the M rate, so you may pay 
more in tax if you earn more.

What you need
You can see there’s a gap between NZ Super 
and how much it costs a week to live in New 
Zealand in retirement.

The New Zealand Retirement Expenditure 
Guidelines 2019 shows these shortfalls:

Take Laura, 50, who works in a small town. 
She’ll have a weekly difference of $190.96 to 
find between the cost of a No Frills lifestyle 
and NZ Super. She’ll need a lump sum of 
$187,000 invested. That means she should 
save $196 a week until age 65.

These assumptions were taken from the NZ 
Retirement Expenditure Guidelines report 
2019, using www.sorted.org.nz  figures. 
Look at our charts on the next page to see 
what your retirement shortfall may be. 

Next issue: How to pay for your retirement.

P E R S O N A L  F I N A N C E



Source: Massey University New Zealand Retirement Expenditure Guidelines 2019. N/A refers to data not available.

No Frills 

Metro

No Frills  

Provincial

Choices  

Metro

Choices  

Provincial

Your  

Figures

Food 107.79 84.11 125.75 89.51

Fruit and vegetables 21.22 12.12 18.09 11.54

Meat, poultry and fish 18.32 12.42 15.53 8.90

Grocery food 40.15 41.39 50.32 38.80

Non-alcoholic beverages 6.65 4.81 5.83 3.78

Restaurant meals and ready-to-eat food 20.82 13.01 36.10 26.89

Alcoholic beverages, tobacco and illicit drugs 14.51 10.88 20.51 8.27

Alcoholic beverages 10.96 6.62 18.72 7.55

Clothing and footwear 7.73 18.33 55.40 51.33

Clothing 6.30 13.09 N/A 43.40

Footwear N/A 5.26 0.00 N/A

Housing and household utilities 129.27 166.97 185.44 180.19

Actual rentals for housing N/A 40.76 0.00 N/A

Home ownership 33.07 7.09 14.42 N/A

Property maintenance 3.17 33.36 7.66 43.53

Property rates and related services 54.65 44.29 69.67 51.53

Household energy 31.37 37.75 39.87 40.51

Household contents and services 26.47 20.54 55.09 64.19

Furniture, furnishings and floor coverings N/A 5.29 N/A 15.27

Household textiles 2.28 0.69 0.00 N/A

Household appliances N/A 5.96 14.08 23.33

Glassware, tableware and household utensils N/A N/A 13.14 N/A

Tools and equipment for house and garden 7.87 1.89 2.69 11.15

Other household supplies and services 7.18 6.03 15.50 8.64

Health 86.18 22.25 31.28 82.71

Medical products, appliances and equipment 70.43 6.93 7.54 5.33

Out-patient services 12.68 15.11 23.57 77.69

Transport 62.33 77.75 284.30 124.97

Purchase of vehicles N/A 39.42 N/A 62.55

Private transport supplies and services 24.18 29.45 55.31 34.37

Passenger transport services N/A 7.95 147.66 24.52

Communication (Telecommunication) 21.56 20.68 24.20 19.10

Postal services N/A 1.37 N/A N/A

Telecommunication services 22.52 20.00 25.61 19.81

Recreation and culture 53.22 69.98 235.30 104.52

Audio-visual and computing equipment 3.03 2.54 4.54 3.51

Other recreational equipment and supplies 8.40 11.13 19.73 23.67

Recreational and cultural services 19.61 26.49 75.67 39.53

Newspapers, books and stationery 13.39 6.43 11.89 4.50

Accommodation services N/A 26.79 142.51 37.95

Miscellaneous goods and services 93.06 82.84 173.09 105.75

Personal care 10.74 11.64 13.35 25.70

Personal effects necessities N/A 7.84 24.58 7.10

Insurance 53.66 50.84 82.36 71.06

Credit services 0.52 0.26 1.74 0.78

Other miscellaneous services N/A 14.31 55.33 N/A

Other expenditure 17.50 N/A N/A 13.10

Interest payments 6.10 N/A N/A N/A

Contributions to savings N/A N/A N/A 13.10

Money given to others (excluding donations) 11.40 N/A N/A N/A

TOTAL (Totals may not add up, due to data sources and rounding up.) 602.11 574.35 1190.37 830.54
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Source: Massey University New Zealand Retirement Expenditure Guidelines 2019. N/A refers to data not available.

No Frills 

Metro

No Frills  

Provincial

Choices  

Metro

Choices  

Provincial

Your  

Figures

Food 148.70 126.07 213.61 188.27

Fruit and vegetables 20.24 19.85 23.96 24.93

Meat, poultry and fish 24.43 22.26 28.78 30.95

Grocery food 65.36 54.57 76.98 78.95

Non-alcoholic beverages 7.57 7.77 9.92 9.71

Restaurant meals and ready-to-eat food 31.01 21.14 75.35 43.69

Alcoholic beverages, tobacco and illicit drugs 21.65 21.08 41.82 35.93

Alcoholic beverages 15.41 16.03 30.61 24.41

Clothing and footwear 14.67 14.57 29.53 27.25

Clothing 10.82 9.35 N/A 21.85

Footwear 4.03 5.37 2.89 5.37

Housing and household utilities 235.26 161.50 210.13 196.80

Actual rentals for housing 28.32 26.82 N/A N/A

Home ownership 45.88 33.75 59.96 49.77

Property maintenance 57.31 11.37 29.53 31.39

Property rates and related services 46.52 44.74 68.78 55.42

Household energy 43.81 45.40 51.78 51.14

Household contents and services 39.76 31.58 64.80 52.94

Furniture, furnishings and floor coverings 11.60 3.56 14.35 9.36

Household textiles 4.36 1.98 2.28 2.87

Household appliances 8.94 8.53 12.23 9.15

Glassware, tableware and household utensils 2.33 0.85 3.92 4.88

Tools and equipment for house and garden 6.57 4.68 8.56 8.76

Other household supplies and services 5.83 12.17 23.82 18.21

Health 43.25 35.48 70.75 98.14

Medical products, appliances and equipment 11.45 14.67 22.21 43.51

Out-patient services 23.89 20.29 47.88 53.06

Transport 190.40 87.28 384.63 189.67

Purchase of vehicles 118.17 27.23 225.22 46.55

Private transport supplies and services 50.49 48.37 71.21 79.94

Passenger transport services 16.85 12.49 72.98 60.67

Communication (Telecommunication) 26.14 21.82 36.26 29.31

Postal services 2.96 1.14 1.82 1.60

Telecommunication equipment 0.96 N/A N/A N/A

Telecommunication services 23.64 21.59 30.65 29.63

Recreation and culture 90.69 59.78 178.95 153.30

Audio-visual and computing equipment 3.92 2.54 9.97 6.81

Other recreational equipment and supplies 14.67 7.69 27.62 17.60

Recreational and cultural services 33.37 20.12 58.22 65.92

Newspapers, books and stationery 8.36 7.71 13.61 12.00

Accommodation services 24.44 9.05 74.01 16.10

Education N/A 3.45 N/A N/A

Miscellaneous goods and services 76.92 63.69 131.03 131.78

Personal care 15.76 14.96 23.99 28.91

Personal effects necessities 8.48 3.81 8.37 7.73

Insurance 51.40 44.17 96.14 92.75

Credit services 0.87 1.04 1.91 1.39

Other miscellaneous services N/A 0.45 N/A 3.02

Other expenditure 11.30 13.60 74.50 32.30

Interest payments 9.80 7.20 42.20 20.80

Contributions to savings N/A 1.30 31.10 7.40

Money given to others (excluding donations) 0.50 5.00 N/A N/A

TOTAL (Totals may not add up, due to data sources and rounding up.) 898.73 639.90 1436.00 1135.70
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can be substantial and cut into any sum  
you intend to leave behind. 

Even if you have an up-to-date will, there  
are no challenges, and the whole process 
goes smoothly and simply, typically 
beneficiaries will have to wait six weeks  
for probate to be granted, then another  
six months before the money is distributed. 

However, when grief and money are 
combined, the family dynamic can turn 
bitter. 

There can quickly be complications and  
long delays when the estate is wound up  
and lawyers must work with people who 
can’t agree or don’t talk to each other. 

Even worse, challenges to wills are 
becoming increasingly common. Even  
an unsuccessful challenge can mean  
higher costs, delays, and ill-feeling. 

Five Reasons to Spend 
Your Kids’ Inheritance
Want to leave your children a 

legacy? Joseph Darby, of Milestone 

Direct, says you should consider 

spending it instead.

Research shows that many retirees 
accidentally leave an inheritance for 
their children by not spending, instead of 
enjoying their money.

Have you thought about spending all your 
money before you die instead? This concept 
is becoming more popular. There’s even a 
term for it, SKIing – spending your kids’ 
inheritance. There are five good reasons you 
should spend the kids’ inheritance. 

1. Life is too short to delay having fun
You’ve worked all your life, through 
long hours, difficult bosses, obstacles to 
overcome, and endless deadlines. 

Your money is a reward for your time, effort, 
and energy.  Enjoy the fruits of your hard 
work; don’t sit on a nest egg. Think of things 
you’ve always wanted to do, and go and do 
them, like travelling, or buying an expensive 
item or experience you always wanted.

2. There’s a 50 per cent chance your kids 
will blow it
Research in the United States by J L 
Zagorsky has shown that half of all 
inheritances are either spent or ‘lost’ by 
various methods. The survey covered people 
in their 20s, 30s, and 40s, and suggested 
roughly half of all money inherited is saved 
and the other half spent or lost investing.

3. Your children won't remember cash
If your goal is to provide an inheritance to 
enrich your children’s lives, then cash might 
not be the best way to do it. 

Think about the good times in your own 
life, and you’ll find that most of our positive 
memories are based on experiences, not 
money. 

Consider spending their inheritance with 

them, rather than just gifting it after you 
pass away. This is a great way to make 
memories your children will cherish. 

4. Shouldn’t they work for it? 
One of the most common wishes among 
parents worldwide is a desire to see their 
children make it on their own. However, 
a US survey in 1993 showed found that a 
significant number of people completely 
dropped out of the workforce after receiving 
a large inheritance.

Most financially successful people are first-
generation wealth builders, meaning they 
didn’t inherit their money but accumulated 
it from saving, investing, or building a 
business. 

The values of hard work, dedication, and 
frugality are almost universal among 
financially successful people. So, leaving  
a large inheritance to your children may be 
more harmful than helpful. The less we work 
for something, the less we seem to value it. 

5. Legal costs, delays, and challenges to 
your will
Winding up a deceased estate can be costly, 
and even firms who provide wills for ‘free’ 
will be taking a cut from the estate. Costs 

Disclaimer: Joseph Darby is the CEO and an authorised 

financial adviser at Milestone Direct. The views and 

opinions expressed in this article are those of Joseph 

Darby and not necessarily those of Milestone Direct. 

The views and opinions expressed in this article are 

intended to be of a general nature and do not constitute 

a personalised advice for an individual client. A disclosure 

statement relating to Joseph Darby is available on 

request and free of charge at www.milestonedirect.co.nz



Be property prepared
with OneRoof.co.nz

Everything you need to know about your next home is on OneRoof.co.nz

From thousands of in-depth listings, recent sales, suburb profiles, market data, 
property records, and much more – OneRoof equips you with all the information 
you need to settle on the right property. Start your search today with OneRoof.co.nz

Download the app today
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Derivatives are another way to trade the 
financial markets. They’re a contract 
between two or more parties. Their value  
is ‘derived’ from an underlying asset. 

That asset could be shares, currencies, 
commodities like wool or oil, bonds  
or anything else that can be traded  
on an exchange. 

Derivatives are traded either on an 
exchange or over the counter (OTC) which 
means informally traded between two 
counterparties. These counterparties can 
be banks, brokers, or corporates.

Two common derivatives ‘instruments’  
are futures and options.

What is a future?
A futures contract is a legally binding 
agreement made between two parties 
to buy or sell a commodity or financial 
instrument at an agreed price, on a 
specified date in the future. 

Details like the quantity and quality of the 
underlying commodity are specified, for 
example: a standard gold futures contract 

What are 
Derivatives?
Have you heard of the word derivative, but don’t know 

what it means? Kevin Morgan, from OMF, explains.

traded on the Chicago Mercantile Exchange 
is for 100 troy ounces of gold, with details 
of its composition listed. 

To enter a futures position, both the buyer 
and the seller must deposit a performance 
bond (called a margin) with the exchange.  

What is an option?
An option contract gives the buyer the 
right, but not the obligation, to buy (‘call’ 
option) or sell (‘put’ option) the underlying 
asset at an agreed price until a specific date. 

Unlike futures contracts, the holder does 
not have to buy or sell the underlying asset 
if they choose not to. To own an option,  
you must pay a cash amount, known  
as a premium. 

Options all have an expiry date. At expiry, 
the holder of the option will decide if 
they wish to buy or sell the underlying 
commodity. If they decide not to,  
they’ll simply let the option expire.

The other side of this is that the seller, 
or writer, of an option receives the cash 
amount (premium) but he now has the 

obligation, but not the right, to buy  
or sell the underlying asset.

Who uses derivatives? 
The main types of users of derivatives are:
1. Hedgers: They’re looking to protect 

from or eliminate an underlying business 
risk. They could be fund managers 
looking to offset a decline in share prices; 
importers or exporters protecting their 
business against unfavourable currency 
moves; farmers wanting to lock in a 
firm milk price; or borrowers protecting 
themselves against a hike in interest 
rates.

2. Speculators: They want to profit from 
changing prices in the underlying asset. 
They could be a currency trader who 
thinks the value of the New Zealand 
dollar will fall against the US dollar;  
or a trader who thinks that the price  
of gold will go up.

3. Investors that own a portfolio of 
shares: They can enhance their returns 
by selling call options over some of the 
shares they own. This is known as selling 
‘covered’ calls.
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Hedging with futures
Here’s an example of how you might hedge 
with futures:

A fund manager has a global equity portfolio 
of US$100 million. He’s worried markets 
could fall soon. He wants to protect his 
portfolio without selling any shares.

He sells futures on the Standard and Poor’s 
500 Index (S&P 500) to the value of US$100 
million, which is about 650 contracts. The 
current level of the index is 3,000. 

Over the next few weeks, the market falls 
around 10 per cent, to 2,700. The fund 
manager now thinks that the sell-off is  
over, so he buys back the 650 futures 
contracts at 2,700. 

This results in a cash profit of US$9.75 
million, which offsets the assumed 10 per 
cent loss of value in his portfolio.

Hedging with options
Here’s how you might hedge with options: 

A New Zealand importer buys stock in US 
dollars from China. His costs will rise if the 
NZD/USD exchange rate falls. 

Over the next three months, he’ll be  
buying around US$5 million of stock  
from his supplier. The NZD/USD rate  
is currently 0.6400. 

At the current exchange rate, his 
profit margin would be 10 per cent, or 
US$500,000. He wants to lock this in. He 
decides to buy an option to purchase US$5 
million at 0.6400 that expires in three 
months. The premium (cost) is US$50,000.

Scenario 1. The NZD/USD falls to 0.6200. 
The importer exercises his right to sell NZD 
and buy US$5 million at 0.6400.

Scenario 2. The NZD/USD rises to 0.6600. 
The importer lets the option expire 
and buys the US$5 million at 0.6600, 
substantially reducing the amount of NZ 
dollars he needs.

The key element here is that the importer 
is not obliged to deal at 0.6400 and so, he 
can buy the US dollars at a better rate if 
it becomes available.  The price for this 
flexibility is the premium he paid.

Speculating with futures
Here’s how you might speculate with futures: 

A trader thinks that the price of gold will 
rise from its current level of US$1,500  
an ounce, to US$1,600 an ounce.

He buys one 100-ounce gold future. 
The contract has an underlying value of 
US$150,000, however he only has to put 
down a margin deposit of US$5,500.  For 
each one US dollar move in the price of 
gold, the trader will make or lose US$100. 

The trader will also need to have enough 
funds in his brokerage account to cover  
any unrealised losses. 

If the client has less than this, he’ll receive 
a margin call from his broker requesting 
additional funds.

If the trader is correct and the market 
moves to US$1,600 an ounce, he will sell 
his contract and bank US$10,000 profit. If 
he closes the position below US1,500, he’ll 
take a loss. Once the position is closed, the 
margin deposit is returned.

Futures and options are sophisticated 
financial products and investors should 
always contact a reputable derivative broker 
before entering into any trading positions. 
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There’s a lot more choice today about 
where and how to buy insurance. But with 
more choice comes more decisions. 

Do you understand all the options? Are 
you too busy to do the research? At Vero, 
we believe that talking to an expert helps.

Vero sells insurance through brokers, 
so that our customers get high-quality, 
independent insurance advice.  

And our Vero Small and Medium 
Enterprise Insurance Index surveys show 
many small business owners prefer it. We 
asked those who bought more than half 
of their insurance through a broker why 
they liked it. This year, these are the top 
five reasons they gave:

1. Value 
Some think buying insurance direct is 
cheaper. But the majority of SMEs using 
brokers said their broker finds them 
policies that deliver the best value. 

2. Service 
Business owners using brokers 
say they value the service they got 
from their broker, putting insurance 
arrangements in place, or helping with 
claims. Many customers said they have 
a full partnership relationship with a 
broker and make decisions together 
about their insurance needs.

3. Risk Management 

SMEs surveyed also highlighted the 

value of the risk assessment their 

broker gave them. Business owners 

who complete regular risk analysis on 

their business with their brokers say 

they feel more prepared to manage 

risk. Appropriately qualified brokers 

can also offer general advice on your 

Why an Insurance  
Broker Can Be Better
SME business owners can underestimate the confidence that comes 

with having an expert arranging insurance. Vero surveys have found 

you can save time, get expert advice and greater peace of mind by 

using a broker, says Catherine Bateman, of Vero.

business, including advice around 
planning, risk-management, and 
regulatory changes.

4. Time 

A broker can do a lot of the legwork 
on evaluating business risks and 
recommending the right products, 
saving business owners significant – 
and valuable – time. 

5. Greater choice  

Having the right cover for your 
business matters. Many of the 
businesses we spoke to value their 
broker’s ability to provide coverage 
options that are not available direct. 

You’re in control
Business owners often find it’s hard to let 
go of decision-making, and feel they’ll 
have more control over their insurance if 
they go direct.

But there are different ways to manage 
your relationship with a broker. You can 
choose the degree of control you want. 
Here’s what business owners told us: 

Business-led: 14 per cent said their broker 
or adviser gets them quotes, but they still 
make all the decisions.

Delegated: 36 per cent said their broker 
or adviser presents a recommendation 
and they usually choose that.

Partnering: 30 per cent said their broker 
or adviser offers them choices and they 
make the decisions together.

Support for your business
Brokers provide expert, unbiased advice 
on your individual insurance needs. 
With a broker, your interests come first. 
Their knowledge and understanding of 
business risk means they can work with 

you to recommend the best cover options 
for your needs. 

So, you’re growing
As your business grows, your needs will 
change. 

You may want to delegate more to your 
broker, or even move into a partnering 
relationship with them.

You’ll have someone in your corner who 
knows your business inside and out,  
to make sure you’re making the best 
decisions to protect what you’ve built. 

As your business is growing, there are  
a lot of things on your mind – from cashflow, 
to recruitment, to business planning.

One thing that may not be on your mind is 
insurance. 

But as your business evolves, protecting 
it can become more complex, and expert 
advice can give you the confidence you 
need to drive that growth.

Checking in with a broker can add 
substantial value to the insurance purchase 
process for SMEs. 

In the long run, partnering with a broker 
can save time and help you feel more 
confident in managing many types of 
business risk.

Want more information?
Read about Vero’s business  
insurance options at www.vero.co.nz/ 
business-insurance. Or if you’re ready 
for expert insurance advice, we can 
put you in contact with a broker or 
adviser.

A D V E R T O R I A L



Pay the 
Right Tax
Getting returns on investments 

is exciting. It may feel like free 

money, but you have to pay tax on 

everything you earn. Mark Russell, 

from PwC, covers the tax basics 

when you’re starting out investing.

If you earn wages or a salary, tax is 
straightforward. Your employer deducts tax 
by Pay As You Earn or PAYE each pay day, 
and generally you don’t have any further 
tax to pay, or even have to file a tax return. 
Everything happens automatically.

Once you start investing, your tax 
obligations can change, but how they 
change depends on the specific investment. 
Here are some common kinds of initial New 
Zealand investments, and their tax rules.

Term deposits
With term or bank deposits, the bank 
deducts Resident Withholding Tax (RWT) 
from interest it pays to you. Inland Revenue 
then credits this against the tax due on the 
interest and your other taxable income. 

The bank will ask you to declare which 
rate of RWT applies to you, and will give 
you a guide to figure out the correct rate. 
Basically, you pick the rate that matches the 
tax rate that will apply to the interest.

At the end of the tax year, if you chose the 
correct RWT rate and the interest is the 
only income you receive, other than wages 
and salary, you don’t need to file a tax 
return. 
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If you chose a rate of RWT that was too 
low, Inland Revenue will automatically 
assess your income, and work out if you 
have additional tax to pay. If too much tax 
has been deducted, Inland Revenue will 
automatically refund you the excess.

Fixed interest (bonds)
With fixed interest, tax on the interest 
‘coupons’ paid on bonds and other debt 
investments is the same as for term or bank 
deposits.

If you sell a debt investment before its 
maturity date, any profit you make is likely 
to be taxable. Any loss can be claimed 
against your other taxable earnings. If 
there’s tax to pay, you must file a tax return 
and pay the tax directly to Inland Revenue.

Managed funds, including KiwiSaver
New Zealand managed funds, including 
KiwiSaver, are ‘Portfolio Investment 
Entities’ or PIES for tax purposes. 

This means the fund calculates and pays 
tax straight to Inland Revenue for your 
share of the fund’s income. 

The company or provider will ask you to 
confirm the tax rate it will use for you, 

known as the Portfolio Investor Rate or 
PIR. You should be given material to help 
you choose the correct PIR.

If you select the right PIR, you don’t need to 
include any income from the fund in a tax 
return, even if you file a tax return for other 
reasons. You won’t have any additional tax 
to pay to Inland Revenue.

New Zealand shares
When you invest in New Zealand shares, 
you are usually taxed only on the dividends 
you receive.

These will have ‘imputation credits’ 
attached for tax already paid by the 
company, and some Resident Withholding 
Tax deducted up to a total of 33 per cent. 

If New Zealand shares are your only 
investments, you don’t need to file a tax 
return. 

This applies whether you buy shares 
directly, or via a platform.

Rental properties
You’ll be taxed on rent from tenants, and 
you can claim deductions for expenses 
you incur in owning and maintaining the 
property. This might include interest on 

any borrowings used to buy the property, 
and fees paid to tenancy managers.

You will need to file a tax return at the end 
of the tax year, and pay any tax due directly 
to Inland Revenue. You will also need to 
keep sufficient books and records to be 
able to show how you calculated the tax to 
Inland Revenue if it queries your position. 

Paying tax to Inland Revenue
If the total amount of tax you had to pay 
to Inland Revenue for the last tax year 
after deducting credits for PAYE, RWT 
and overseas withholding tax credits is 
NZ$2,500 or more, then in the current year 
you’ll need to make instalment payments  
of tax during the year known as ‘provisional 
tax’. 

For example, for the tax year to 31 March 
2020, provisional tax payments are 
typically due on 28 August 2019, 28 January 
2020 and 28 April 2020. 

You can face penalties and interest if 
you miss those dates or pay the wrong 
amount, so it’s worth spending some time 
understanding those rules or getting an 
accountant to help. 
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Five Minutes with Rob Fyfe

Former CEO, Air New Zealand and 

Icebreaker.

Game-changer series 
with Jake Millar

UNFILTERED

Rob Fyfe is an inspirational 

business leader whoʼs best 

known for leading Air New 

Zealand to a successful 

turnaround. 

Fyfe has had a distinguished 

career that has led to him 

becoming one of the most highly 

respected businessmen in  

New Zealand. 

He was General Manager of BNZ, 

and Chief Operating Officer of 

ITV Digital, before becoming 

CEO of Air New Zealand. He was 

CEO, then chairman, of outdoor 

clothing brand Icebreaker until its 

sale to VF Corporation in 2017.

Fyfe is now in demand as a 

director. Heʼs joined the boards 

for Air Canada, Michael Hill 

International, and Antarctica New 

Zealand. Heʼs also an adviser to 

Craggy Range Wines, is the New 

Zealand business representative 

to the Bali government, and is 

part of the business forum on 

Human Trafficking and Modern 

Day Slavery. He has a Bachelor of 

Mechanical Engineering (Honours), 

and an honorary Doctorate of 

Commerce.
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come from more other people wanting to 
support me to be successful, rather than me 
kind of climbing up the ladder and pushing 
other people down to achieve on top  
of other people.

What is probably the single greatest 
bit of leadership advice that you would 
pass on to people?
It’s just all about people. Ask questions,  
don’t feel that everyone expects you to  
know the answers.

What’s one of the best bits of advice 
you were ever given?
It’s really important, when you’re trying to 
make decisions, that everyone that’s involved 
in the decision-making process knows the 
point at when the discussion stops, the 
decision is made. 

Then you move into action mode, and 
you stop re-litigating the decision. Often 
decisions are made, but not everyone is 
aware that the decision’s been made. 

Then they just keep trying to debate, 
or discuss, or present alternatives, 
and it consumes so much energy in an 
organisation.

What’s something you believe to be 
true, and not many people agree with 
you on?
I think leadership is definitely a learned  
skill, not something people are born to  
as natural leaders. 

I think it’s something you can work at  
and you can become a very good leader,  
no matter what the raw material is. 

*This interview was recorded as part of the 

Unfiltered Game-changer series. To see the 

full interview, go to www.unfiltered.tv. 

What were the dreams of the young  
Rob Fyfe in Christchurch in the ’60s?
I grew up in a really humble environment. 
Every weekend was sport on Saturday, it was 
a family picnic on Sunday, and the beach 
or river if it’s summer, up in the mountains 
and the snow, if winter. I feel I had a really 
blessed childhood. School, to me, was a place 
where I could explore whatever I wanted  
to explore. I never really had a driving 
ambition from a young age to be a chief 
executive of a company. I was always 
fascinated by fixing things, and I think  
I was an engineer at heart.

You went up to the University of 
Canterbury and studied for a Bachelor 
of Mechanical Engineering, graduating 
with Honours. 
I found I’m actually an incredibly slow 
reader. I was spending all my time in lectures 
writing down notes. I’d leave class, and I 
never had enough time to read through my 
notes. 

I had two colleagues in the Air Force that 
were doing the same programme, and we 
agreed that we would alternate. We’d each 
go every third day, photocopy those notes 
and share them with each other. My marks 
skyrocketed because I was spending time 
reading and learning that material. It taught 
me that you have to adapt your environment, 
the way you engage, your learning style, to 
suit your own capabilities and limitations. 

You were in the Air Force, working in 
the mechanical area. At what stage did 
you decide to get into business?
In the heydays of the 80s, before the big ’87 
share market crash, I was investing in shares. 
I thought, ‘God, it looks so much fun out 
there. I need to get in amongst that.’ I just 
wanted to become a part of all this bright 

new world that was happening outside New 
Zealand, and around the globe at that time.

When you go into a new industry, do 
you research the hell out of it, or do you 
go in and learn on the job?
I’m a really poor reader. I love verbal 
communication, that’s how I gain most of 
my information. I love going in and knowing 
nothing, because then you can ask any 
question you want. My belief has always been 
that an effective leader is not someone who 
knows the answer, it’s someone who knows 
the right questions to ask.

After Air New Zealand, why did you 
decide to scale down to a company of 
400 people, as opposed to up?
At Air New Zealand, if a customer or a staff 
member wrote to me or rang me, I’d always 
try and personally respond. Probably  
70 per cent of my job was about getting out 
amongst people or amongst customers, 
working out online in the business. I loved 
that side of it. 

I realised that, at Air New Zealand,  
size-wise, I was about at the limit of the size 
of organisation I could operate the way I 
wanted to. That put a kind of constraint on 
the size. It said to me, ‘I don’t want to go and 
run a bigger airline or a bigger organisation 
than Air New Zealand.’

I looked for opportunities in New Zealand of 
great brands that were harnessing a kind of 
Kiwi DNA, and had the potential to perform 
at a global level. 

What does the future hold now?
I love helping people to realise their 
potential. That’s what gives me a buzz. I 
come right back to the very first question you 
asked me, which is, growing up as a child, I 
never had that big ambition. My success has 

I was always fascinated by fixing things,  

and I think I was an engineer at heart.

P E R S O N A L  F I N A N C E

S U M M E R  2 0 1 9     |   J U N O  9 1



Business Vision
Kiwi companies are coming up with some innovative solutions. We showcase 

some of the best that are working smarter to bring you business that inspires.

Scrub for Social Good 

An innovative new social enterprise sells 

sustainable cleaning products, packed by 

people with disabilities.

Will&Able’s plant-based cleaning products 

come in bottles made from recycled New 

Zealand milk bottles. Once you’ve used all 

the contents, you can return them to be 

refilled or upcycled.

Staff help fill the bottles, label, package  

then dispatch them. Each product has  

a label featuring a staff member on it,  

for a personal touch.

General manager Craig Burston, in the team 

of able-bodied management, says for staff 

with mental and physical disabilities who 

work there, it’s far more than just a job.

“It’s a sense of belonging, a sense of 

purpose, and a sense of self-worth.  

You can see from the looks on their  

faces that they belong.”

Will&Able and parent company Altus 

Enterprises hire around 200 people with 

disabilities in Auckland to complete 

manufacturing contracts. 

Cleaning products start at a reasonable 

NZ$4.99.

www.willandable.co.nz 

Cereal Star

Do store-bought cereals fail to hit the spot 

for your ideal breakfast? Then, blend your 

own with Kiwi website The Muesli Hub.

The company run from home by Waikanae’s 

Sheree Fifield makes you the star of your 

own breakfast brand. 

Select your own power-packed base, and 

then add nuts, fruits and seeds to create 

your own breakfast blend. You can  

even pick the name that appears  

on the package.

It’s couriered out to you in packs of either 

500g (NZ$16) or 1kg (NZ$27). The cost is 

the same no matter which ingredients 

you choose.

Muesli’s costly to make yourself, but 

the power of bulk-buying keeps Fifield’s 

prices down. Wholesale, bulk ingredient 

prices can be up to 50 per cent lower  

than smaller, retail sized packages.

Health-conscious? Check out the 

nutritional value of your own mix as you 

add ingredients.

Fifield says many cafés order their own 

mixes, and corporate gifts are a growing 

market. When big orders land, you’ll find 

husband Simon and kids Lola, Otto and 

Caspar all lending a hand.

www.themueslihub.co.nz

Give Te Reo a Try 

Want to learn basic Māori language skills?

Kiwi apps are making learning fun and easy 

on your smartphone.

Kupu, launched by Spark and Te Aka Māori 

Dictionary, has been downloaded 177,000 

times in the past year.

Take a photo of an object using the app, 

and Kupu will identify the image and tell 

you the noun in te reo Māori. It’s powered 

by Google.

Meanwhile, the Tipu Māori language 

app, supported by the Māori Language 

Commission, takes you on a simple journey 

to upskill in basic language. 

When you complete a short lesson, you 

‘unlock’ the next one. 

It’s great for those downtimes on public 

transport, or a spare five minutes on the 

weekend.

Both apps are free and available for both 

iPhone and Android users.

YO U R  I N V E S T I N G
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Kia Ora,

We’ve just finished a nationwide campaign raising awareness 

about KiwiSaver. Congratulations to John from Whangarei Heads 

who won the $108,538 cash prize in our $108K Payday Draw with 

MoreFM!

It’s important to understand the fees you’re paying. It might be 

completely fair, or you may be getting ripped off.

I recently called a new member who’d just switched to JUNO. 

He has a KiwiSaver balance of six figures. I asked him why he’d 

chosen JUNO: “Mike, I was paying more than $4,000 a year in 

fees. With you, I’ll only pay $600 a year”.

Performance matters too. Our investment team continue to 

outperform the market. Check out our latest performance on 

our website. We’re happy we are helping protect and grow our 

members’ balances.

New Year is a great time to create financial resolutions. Our 

website has some great money-saving tips that 

can help you or your loved ones. I encourage 

you to put your KiwiSaver account on your 

financial resolution checklist. Try our online 

calculator and see how much more you 

could be saving by switching to JUNO.

  

Happy holidays!

 

mike.taylor@junokiwisaver.co.nz  

www.junokiwisaver.co.nz

What are 

 
for 2020?

Past performance is not an indicator for future returns. Pie Funds Management Limited is 

the issuer of the JUNO KiwiSaver Scheme. The Product Disclosure Statement is available 

at www.junokiwisaver.co.nz. This is general information only. Before relying on it, we 

recommend you speak with an expert in this regard.

MIKE TAYLOR, 
JUNO KIWISAVER SCHEME FOUNDER

What was it about the JUNO KiwiSaver 
Scheme that made you want to join?
I learned a lot about how great it is while  

doing a promo on More FM. The 108k Payday!

Did you have a KiwiSaver account already?
I did not have KiwiSaver before. I have another 

retirement savings scheme, so I did not think I 

needed KiwiSaver too, until my insurance broker 

suggested it. He recommended JUNO.

How easy was it to join?
It was so easy! Only a couple of minutes online, 

and once I was accepted, I just had to fill in a tax 

form for my employer. All I needed was my IRD 

number and my driver licence.

How important to you was the fees component 
of the JUNO offering?
Obviously the less fees, the more money for me! 

It’s a no-brainer.

What would you say to anyone else thinking  
of making the move to join JUNO?
Do it! They have a great reputation, they are 

honest, they can help save you lots of money, 

and they’re easy to deal with.

INTERVIEW WITH JAY-JAY FEENEY
MORE FM RADIO HOST

Mike
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In Love with Spain
In Spain, the greatest loves and wars in history hide behind ornate 

facades, in cobbled lanes, and inside the world’s most beautiful 

palaces, writes Brenda Ward.

Two worlds live in parallel in Andalucia,  
in Spain. Today and yesterday.

There’s the modern Granada and Seville 
of cafes, offices, apartments, department 
stores. Then there’s the history that 
surprises you at every corner of these 
ancient cities.

War and love both lurk beneath the cobbles, 
where Moroccan invaders left façades with 
minarets and geometric tiles, and where 
kings and queens fell in love in palaces 
overlooking formal gardens.

Step into the Alhambra Palace high on a 
hill in Granada and you’ll be plunged into 
gloom, winding left and right up stairways 
and through narrow stone passages.  
If you were a foe, this is where soldiers 
would ambush you. 

Peer into a stone hole in the ground and  
feel the misery of the traitors who were 
lowered into these cells by rope. There  
was no escape and barely any light.

Marriage of convenience
Or explore the Royal Alcazar Palace in 
Seville, where a triumphant parade brought 
beautiful 23-year-old Princess Isabella  
of Portugal at night to marry Prince 
Charles of Spain, who she’d never met. 
Their marriage was intended to create a 
truce between the two warring neighbours.

There, Charles says in his diary, he took  
one look at his red-haired bride-to-be  
and was the happiest he had ever felt.  
The couple were wed at midnight, then 
knelt together and quietly prayed with  
a priest in her bedchamber.

Imagine the walls draped in handstitched 
velvet as you wander into that vaulted 
room, cooled with breezes from the 
fountains out the window. You can 
understand why it became Charles’s 
favourite room in the palace.

The pair spent their honeymoon at the 
Alhambra, where a secret pathway links  
the main palace with the summer palace. 
The ‘Generalife’ was a day palace for the 
dry summer afternoons when the sun  
bakes the stones and the royals could  
seek the breezes on the hilltop terraces.

Spanish strolls
But Spain isn’t only about the royals and 
the raiders. Real people live today in these 
winding lanes that criss-cross the city, 
in ancient buildings, throwing open the 
shutters on their balconies, then heading 
out with the children in their nicest clothes 
for the paseo, the evening stroll.

They buy crusty Malaga bread from their 
local bakery and tangy goat’s cheese, or  
find a pastel-coloured corner gelato store.
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Or turn a corner, as we did, to find a plaza 
lined with pretty restaurants, with someone 
playing classical music on a grand piano. 
Really, could life be any more gorgeous?

Take a river cruise from the medieval Torre 
del Oro watchtower along the Guadalquivir 
River and see the waterfront cottages 
that were once part of a bawdy district 
frequented by sailors and prostitutes. 
Now these quaint houses share their 
neighbourhood with sleek restaurants.

Golden cathedrals
Here the city isn’t a museum; it lives and 
breathes through the generations born 
here and living here. You can step into a 
cathedral dripping with golden lacework 
and statues, where millions have prayed 
before you.

Weary, you can wander as many Spanish 
have done over the years, through a low 
door to a tiny, cool bar, where you’ll find  
an array of delicious tapas dishes and  
an ice-cold tankard of local beer.

You can fall in love with Spain and vow  
to return one day. 

Here, getting lost is a universal pastime. 
Tourists wander, looking increasingly more 
puzzled. But getting lost is sometimes the 
best fun.

It means finding an expected rose-coloured 
palazzo on a corner, adorned with frescoes 
and the most delicate ironwork on its many 
balconies. You could spot a rooftop terrace, 
the tables set with linen cloths and chunky 
wineglasses.
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Send in your coloured art work with your name, 
age, email and contact phone number. The best 
entries will win a prize! Email your entry to: 
claire@junoinvesting.co.nz, or post to: 
JUNO magazine, PO Box 331079, Takapuna, 
Auckland 0622.

Isabelle, 6, and Taylor, 3, have adopted the 'Barefoot 
Investor' money philosophy. Isabelle is saving for a 
doll, and Taylor is saving for a remote-control car.

Eve, 7, is saving for spending money 
for her family trip to Australia.

Dean, 5, and Jayden, 9, with money 
boxes from their Nanna and Poppa.

JUNO Junior Children often have a better relationship with money when they 

learn about it early in life. Even just talking about money at the 

dinner table is a great way to get the conversation started!

Ts and Cs: Entries must arrive before 31 January 2020. Competition is open to children who live in 

New Zealand, aged 15 and under. JUNO’s decision is final and no correspondence will be entered into.

Email your photos to claire@junoinvesting.co.nz
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Playing with FIRE:  

Financial Independence, Retire Early

By Scott Rieckens 

Published by New World Library, NZ$32.95

New Zealand business journalist Frances Cook is honest — 
although she writes and makes podcasts about it, she’s no 
expert on finance. 

Her experience of starting work without much idea what 
to do with money other than spend it is common to many 
young Kiwis. This approachable book with its friendly tone 
aims to address that.

Cook says she came up with the idea of the ‘Cooking the 
Books’ podcast (available online) as a way to sort out her 
own finances while being paid to do it by her employers.

She then went on a journey of interviewing financial 
experts about a wide range of topics which would 
‘help idiots get their finances together’. This book is 
the culmination of that journey, and as well as Cook’s 
own commentary, it include quotes and interviews 
from experts in the financial services industry that she’s 
collected along the way.

Tales from a Financial Hot Mess has the subtitle ‘The realest 
guide to money — and how to have more of it.’ The book 
covers the usual range of financial topics — learning to be 
better with money through budgeting and better decision-
making, reducing debt, the power of compound interest, 
investment options, and buying property. 

It also looks specifically at issues such as getting the best 
out of KiwiSaver and how to talk openly about money 
with your partner and kids. Cook also mentions the FIRE 
movement (see left), which she says she finds inspirational 
and helps motivate her to be smarter with her money.

Cook’s honesty about her own struggles is an important 
part of this book. With its accessible text and wealth of 
useful information, it will appeal to many young adults 
trying to sort their own finances.

For many of us, reaching financial freedom and having 
enough savings or investments to allow us to stop working 
is a key goal. But many people don’t hope for or expect this 
to happen until we are in our 60s, or maybe our 70s. 

A consumer-driven lifestyle means many people can’t hope 
to pay off all their debt and put anything aside until they’ve 
reached or gone beyond the traditional ‘retirement age’.

The FIRE movement, originating in the United States and 
championed by blogger ‘Mr Money Mustache’, encourages 
people to examine their current lifestyle and learn to live 
frugally, in order to reach financial independence sooner.

The goal is to save 50 per cent or more of your income,  
to reach a goal of 25 times your annual expenses,  
when you can stop working and live (frugally) off  
the fruits of your investments. 

This book explores the real-life journey of American Scott 
Rieckens, a media producer with a young family. He 
decided to not only pursue a FIRE lifestyle but document  
it, through this book and a feature-length documentary  
out soon. Rieckens describes his family’s journey from 
having a consumer-driven lifestyle to living in a small  
town with an affordable car, slashing their expenses  
and boosting their savings.

Some people have described FIRE as a cult, and with 
its annual ‘chautauqua’ gatherings and camps, blogs 
and charismatic characters. But Rieckens’s open and 
straightforward style of writing makes it sound like 
compelling common sense. Like any acolyte, he has an 
agenda, but he is honest about his doubts and about some 
of the struggles he and his wife faced on the FIRE journey. 

This book is hard to put down, and will certainly leave you 
thinking about your own lifestyle and goals.

Reviewed by Sarah Ell

Book Reviews

Tales from a 

Financial Hot Mess 

By Frances Cook 

Published by Penguin Random House, NZ$35
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As part of our monitoring of default 
providers, we can see that this was 
largely due to the increased efforts of a 
number of providers. Six out of the nine 
appointed default providers have made 
solid improvements in their ability to reach 
and encourage members to consider their 
investment selection.

We’ve raised the issue of fees in our report 
over the last couple of years. 

This year again we were surprised 
that costs per member had not fallen 
faster, given the growth in funds under 
management. It appears that the benefits 
of scale enjoyed by the larger providers  
are not being passed on to investors.

The figures show that overall income from 
fees has increased to NZ$480 million. 
This translates to an average management 
fee-per-member of NZ$132, a rise from 
NZ$116 in 2018. It’s going up in parallel 
with the increase in average balances. 

The rising income per member clearly 
shows the relationship between a 
percentage investment fee and the 
money in the member’s account. That 
management fee might stay the same, but 
the money the provider makes will go up 
as members’ balances rise. The reporting 
cycle for the report is 30 March, which 

This year’s Financial Markets Authority’s 
annual KiwiSaver report shows just how 
much the scheme continues to grow. It 
now represents a significant chunk of the 
nation’s wealth, as it nears NZ$60 billion 
under management. Over 130,000 people 
joined KiwiSaver for the first time this year.

Funds under management continue to grow 
rapidly – with NZ$8 billion in assets added. 
Just over NZ$1 billion was withdrawn by 
people aged over 65 who are able to access 
their KiwiSaver accounts, up 43 per cent on 
the previous year. 

KiwiSaver’s now playing an increasingly 
important role in helping Kiwis buy their 
first homes. Over the year, 39,617 first-
home buyers withdrew a total of NZ$953 
million, a 32 per cent jump from the year 
before, NZ$723 million.

The numbers we, as a conduct regulator, 
are watching closely are probably the 
growth in income for providers from fees, 
and also the number of default KiwiSaver 
members who’ve been encouraged to make 
an active choice about their fund this year. 

In the 12 months to March 2019, 52,289 
default members made active choices about 
their investment, much higher than the 
28,603 the year before. 

Under the 
Hood of 
KiwiSaver
The latest KiwiSaver report shows 

the scheme is now the engine driving 

a big part of our national wealth, but 

it also highlights areas that still need 

work, writes Liam Mason of the FMA.

means any drop in fees since that date will 
not have been picked up in the 2019 report. 

We recognise there are signs of increased 
competition, with new entrants building 
market share, some with low, flat-fee 
structures. 

These signs are positive, but we remain 
focused on promoting transparency 
and improved understanding of fees so 
investors can make informed choices.

For the next year, we’ll be asking providers 
whether they can justify and explain to 
investors exactly what they’re paying for.

‘Value for money’ includes explaining their 
investment style and how higher fees may 
be justified for services such as active fund 
management or responsible investment 
funds. 

Disclaimer: The FMA is contributing content as part of its 

objective to support well-informed investor decision-

making and promote fair, efficient and transparent 

markets. This is not an endorsement of any provider or 

product.

www.fma.govt.nz
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Going Up, 
Going Down
Will the economy come out in the wash? Economist  

Cameron Bagrie takes a hard look at New Zealand.

3. Or the toilet? How people feel

The New Zealand economy has slid 

down one side of a hand basin. Growth 

has slowed from 4 per cent in 2016 to 

2.1 per cent. 

The good news is that New Zealand 

is doing better than a host of other 

countries. The bad news is that once 

you strip out population growth, we’re 

underperforming against most of them.  

The Reserve Bank and the Treasury are 

hoping for growth to pick up. They’re 

looking at a combination of low, and 

even lower, interest rates stimulating 

the economy, and government 

spending supporting demand. Throw in 

population growth and strong demand 

for infrastructure investment, and yes, 

the economy does have the potential  

to stabilise and recover in 2020.

1. A hand basin 

Bathtubs are deeper than hand basins. A 

bathtub suggests a longer period of slow 

growth. There’s still growth – but it’s slower 

for longer. 

The Reserve Bank might be cutting interest 

rates, but credit is tougher to get. 

Household debt levels are high, and the 

housing market can only go so far, when 

houses are so unaffordable. 

The government might be spending money, 

but it’s executing poorly and doesn’t really 

have an economic plan. 

The bathtub has a plug in it. Lower interest 

rates and government spending are enough 

to stop a downturn taking hold despite weak 

business confidence.  But it’s not enough 

to see growth lift sharply.  The bathtub 

represents growth, but it’s a tough grind.

2. Is it more of a bathtub?   

All bets are off if the global economy 

heads into recession. And that’s a 

fair risk.

For a handbasin shaped improvement in 

2020 we need to see some key indicators 

improve. These include business 

and consumer sentiment. That’s not 

happening so far.

Consumer confidence is still positive, 

but it’s fallen to a four-year low. Lower 

interest rates haven’t been enough to 

excite consumers. 

The business sector’s mood remains 

downbeat. Business confidence is a 

biased indicator so we ignore it. 

But sentiment from businesses about 

activity, investment and employment are 

good indicators as sentiment in these 

areas tends to be reality.

The decisions made by businesses are 

the economy. And businesses are holding 

off on hiring and investing.  

YO U R  I N V E S T I N G
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Sentiment matters, but hard data 

matters more. One key source is the 

Xero Small Business Insights report, 

analysing whether firms are paying 

their bills faster or slower. 

Firms are still paying the bills.  That’s 

consistent with growth slowing, but 

a downturn not taking hold. 

There’s a big difference between a 

‘slowdown’ and a downturn.

Are they paying 

the bills? 

The Official Cash Rate (OCR) is expected to move 

lower. Competition will pressure borrowing rates 

to do the same, although fixed mortgage rates 

already reflect that we expect a lower OCR. 

Borrowing rates are also held back by how far 

banks can take deposit rates down. Lower deposit 

rates are sending people to look elsewhere for 

yield and a decent investment return. 

How low can they go? 

Lower interest rates are supposed 

to stimulate the economy. They 

encourage people to spend, borrow 

and invest. 

But lower interest rates also hit 

those who rely on term deposits for 

income. 

Funny things can happen when 

interest rates are at extremes. 

Retirees’ income prospects have 

fallen with interest rates. They’ll be 

spending less. 

Those approaching retirement now 

need a bigger retirement nest-egg 

to compensate for lower returns. 

They need to save a lot more.   

Retirees hit
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Petrol prices have started to creep back up. 

New Zealand fuel prices are high in general, and 

this largely reflects a big chunk of tax, though 

the Commerce Commission has also identified 

some competition issues. 

Volatility in international oil prices can throw 

prices around a lot, and tensions in the Middle 

East are high. 

But one underlying driver of higher fuel prices 

over the past year has simply been a lower  

New Zealand dollar.

Under the pump 

The 2018 Census figures are finally out and show 

that our population grew by an average of  

2.1 per cent a year between 2013 and 2018. 

The population usually residents here increased 

457,000, mostly driven by a 259,000 increase in 

migration over the five-year period. 

Auckland’s population grew in line with the 

national average, but three regions had average 

yearly population growth above the national 

average.

• Northland (3.4 per cent)

• Bay of Plenty (2.9 per cent)

• Waikato (2.6 per cent). 

More bums on seats 

While Bagrie Economics uses all reasonable endeavours in producing reports to ensure the information is as accurate as 

practicable, Bagrie Economics shall not be liable for any loss or damage sustained by any person relying on such work, 

whatever the cause of such loss or damage. Data and information have been gathered from sources Bagrie Economics 

believes to be reliable. The content does not constitute advice.
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Shares On The Move
Katharina Battenhausen, of Pie Funds, provides the backdrop to the rise 

and fall of four companies on the Australian Securities Exchange (ASX).

DroneShield develops security solutions to detect 

intrusive drones being used for unethical or illegal 

purposes. It uses radar sensors, radio frequency sensors, 

cameras and thermal sensors to alert the DroneShield 

user to their presence. DroneShield products emits signals 

to disable the drones, forcing them to land so they can be 

examined.

Movement
The share price was AU 16 cents at 2 January 2019 and 

has now increased to AU 38.5 cents at 29 October 2019. 

That’s a 141 per cent increase. 

What’s happened?
DroneShield is working within a new niche, because 

drones have only recently been recognised as a serious 

security threat. In July, DroneShield published the results 

for a highly successful quarter, showing it can win new 

customer contracts while keeping cash burn low. A grant-

based collaboration with the NSW Defence Innovation 

Network, and two partnerships with big-league industry 

players sent the share price higher. DroneShield’s strategy 

is to partner with potential competitors instead of 

competing.

Future happenings

Unlike other companies, DroneShield is positioned to do 

well in times of political conflict, and a significant portion 

of revenue comes from the Middle East. This can be risky, 

as customers may be vulnerable. Investors will closely 

watch how DroneShield’s revenue streams are diversified.

DroneShield Limited
(ASX:DRO)

MICRO CAP

Tinybeans is a family-focused photo album app, creating 

a safe space for families to share, preserve, and track 

children’s milestones and moments. Privacy and security 

are the focus for this business, because account owners can 

strictly control who can view what content. Unlike other 

social media platforms, Tinybeans says it does not share or 

sell data to third parties.

Movement
The share price was AU 31.5 cents at 2 January 2019, and 

has now increased to AU$2.44 at 29 October 2019. That’s  

a 675 per cent increase. 

What’s happened?
Parents often worry about privacy when they’re sharing 

photos of their children and family online. Tinybeans 

spotted the need for a social platform to address these 

concerns. A large market and a free app offering saw 

member numbers increase quickly. Once the company 

reported their financials in April 2019, it became clear the 

company was nearing profitability, as fixed costs and cash 

burn remained low, while user engagement and revenues 

rose. Revenue comes from advertising within the app’s free 

version, and subscription fees from premium members.

Future happenings

Investors will closely watch the member base expand, 

because this is the main revenue growth driver. Also, any 

rumoured or actual breaches of privacy could seriously 

damage the company’s reputation, member trust, and have 

an impact on the share price too.

Tinybeans Group Limited
(ASX:TNY)

MICRO CAP

Up

1 0 4  J U N O    |   S U M M E R  2 0 1 9



MARKET CAPITALISATION

NANO CAP

MICRO CAP

SMALL CAP

MID CAP

LARGE CAP

MEGA CAP

AUSTRALIA/NEW ZEALAND

Less than AU$25 million 

AU$25 million–AU$150 million  

AU$150 million–AU$1 billion

AU$1 billion–AU$5 billion

AU$5 billion–AU$50 billion

Greater than AU$50 billion

UNITED STATES

Less than US$50 million

US$50 million–US$300 million

US$300 million–US$2 billion

US$2 billion–US$10 billion

US$10 billion–US$100 billion

Greater than US$100 billion

Past performance is not an indicator for future performance. This article is not intended to be financial advice. All prices correct as at 29 October 2019.

Flamingo AI develops conversational artificial intelligence 

software and partners with clients in financial services to 

create a customised knowledge hub. The software discovers 

new knowledge based on real-time data to improve decision 

making and interaction with customers. For example, the 

knowledge hub AI recognises gaps within staff knowledge 

when a question is asked, then searches for answers or 

directs the question to someone who knows the answer,  

and records that information to fill the gap.

Movement

The share price was AU 1.8 cents at 2 January 2019 and has 

now decreased to AU 0.2 cents at 29 October 2019. That’s  

a 89 per cent decrease. 

What’s happened?

Artificial intelligence is a fast-growing, new area of 

technology, and Flamingo AI’s struggles highlight that 

entering largely uncharted territory is difficult. Developing 

a tailored AI solution is costly and challenging, so  

Flamingo AI keeps using resources and spends large 

amounts of cash, while it’s still involved in the lengthy 

sales processes, which can take up to nine months. These 

circumstances have caused the share price to fall lower 

and lower since January.

Future happenings

Flamingo AI hasn’t shown so far that their business model is 

sustainable. If they don’t find a way to decrease cash burn 

and raise revenue, they’ll need to raise further investor 

capital soon. This would be another red flag for the market.

Flamingo AI Limited 
(ASX:FGO)

NANO CAP

Donaco International operates two large casino and hotel 

complexes in Cambodia and Vietnam. The company faced 

a variety of difficulties lately, such as management issues 

and board changes, messy legal disputes, and operational 

challenges.

Movement

The share price was AU 15.5 cents at 29 October 2018 and  

has decreased to AU 9.1 cents on 29 October 2019. That’s  

a 41 per cent decrease. 

What’s happened?

Before a sharp fall in stock price in late 2018, the company 
announced that the managing director and chief executive 
took leave from his position due to personal matters. The 
company also had a dispute with the vendor of its Cambodia 
business, who allegedly broke non-competition clauses by 
operating other casinos and poaching customers. This would 
have a severe impact on revenue. Costly investments were 
made to attract new high-wealth customers. The Vietnam 
complex ran into trouble with a Chinese crime syndicate 
demanding protection money, threatening, and deterring 
customers. Lastly, they announced that annual dividends 
would not be paid, because debt needed servicing.

Future happenings

Donaco International shows that investing in companies 

which operate in developing countries can be risky. Many 

investors immediately reacted to the bad news and began 

to sell. The company now plans to bounce back under new 

management. The share price partially recovered in July  

but remains volatile as investors wait for further news.

Donaco International Limited
(ASX:DNA)

MICRO CAP 

Down
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Snapshot
A glance at events affecting the global economy 

(As at 7 November unless stated otherwise)

United Kingdom

In the UK, the Brexit deal 

has been delayed until 31 

January 2020, but it will be 

able to leave earlier if Prime 

Minister Boris Johnson 

ratifies the deal before then.

United States

US investment bank 

Goldman Sachs’ new model 

estimates that there is less 

than a 25 per cent chance 

that the economy will 

plunge into a recession in 

the next 12 months.

Canada

Canadian kids have 

sued the federal 

government over 

climate change, 

saying it is promoting 

fossil fuels.

Spain

Catalonia has seen violent clashes 

after nine separatist leaders were 

jailed for sedition after trying for 

regional independence. Then 

80,000 people took to the streets 

in support of Spain.

Argentina

Argentina’s experiencing  

a crushing economic crisis. 

It’s hoped newly elected 

centre-left president 

Alberto Fernandez will 

improve the situation. 
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Australia

There are a record 278 

corruption investigations 

running in Australia, 

as newspapers hit out 

at federal politicians, 

alleging government 

secrecy and a lack of 

media freedom.

Middle East

More than 70 people 

have been killed in 

protests in Iraq over 

claims of corruption, 

slow growth, and poor 

public services.

Georgia

Russia is expected to be 

behind the hacking of more 

than 2,000 websites in 

Georgia, including non-

government organisations 

and private companies.

China

China’s central bank, the People’s 

Bank of China, is working on its 

own digital currency. Bitcoin’s 

value jumped to US$10,300, 

and Chinese President Xi 

Jinping says China should ‘seize 

the opportunity’ offered by 

blockchain.
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Google gets close to two trillion search 
requests a year, with the average person doing 
three searches on it a day. How did it get so big, 
and where’s it headed?

For most people, Google’s now part of their 
day, and most of us can’t imagine what life 
must have been like before it. 

It was founded as BackRub on 4 September 
1998, while founders Larry Page and Sergey 
Brin were studying at Stamford University, 
during the Wall Street technology boom. 

Page said: “Basically, our goal is to organise  
the world’s information and to make it 
universally accessible and useful.”

It was renamed, and now the word ‘Google’  
has become a verb in the Oxford dictionary 
(‘to Google’). 

Happy 
21st 
Birthday 
Google
Google was founded 21 years ago by a 

couple of students. It’s now worth over 

US$800 billion dollars and gets more than 

63,000 searches a second. Chris Smith,  

of CMC Markets, analyses the business.

M A R K E T  I N S I G H T S
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It’s now Alphabet
In 2015, a corporate restructure converted 
Google shares into Alphabet stock, as 
its parent company, but it still shows as 
GOOGL or GOOG on the share market  
and Alphabet is still run by Page and Brin. 

Today it’s one of biggest and most powerful 
companies in the world, with multiple 
income streams.

 • Website: Google’s the most-visited 
website in the world, used in more  
than 40 countries. 

 • Android: It makes the Android operating 
system for mobile devices, the most 
popular operating system globally,  
going head-to-head with Apple’s iOS. 

 • Chrome: It runs the Chrome web 
browser, which is incredibly lucrative  
for advertising revenue because it 
controls an estimated 90 per cent  
of the search market worldwide. 

 • Data: It also runs at least 15 huge data 
centres worldwide for processing and 
cloud storage.

Google has morphed into a business with 
annual revenue in excess of US$130 billion, 
with 99 per cent of its profits coming from 
advertising revenue.

Search businesses have come under huge 
scrutiny by the public and governments 
recently. Google controls the content  
the search algorithm presents to its users 
and has images, videos, and news going 
back decades that are almost impossible  
to remove. 

It’s best described as a monopoly, with 
little competition in the West. The only 
comparable business is Baidu, in China, 
where Google doesn’t operate. 

The business now supports 100 languages 
and can translate at least 37 of them. 

Alphabet’s top four 
Alphabet owns more than 200 companies 
and continues to buy firms, to keep growing 
revenue, enter new segments and protect 
itself from competition. Here are four  
of them. 

YouTube
YouTube’s the most popular video platform 
on the internet and it’s being consumed 
like traditional TV these days. Google 
bought the business in 2006 for US$1.65 
billion, not long after it was launched. 
Revenue comes from video advertising and 
sponsored advertisements or content. More 
than 100 hours of video are uploaded every 

minute. YouTube has over a billion users 
and is one of the best investments Google’s 
ever made. Revenues are reported to be 
over US$10 billion a year. 

Google Maps
Google Maps is another business segment, 
with over a billion users. It’s now integrated 
into some cars’ and taxis’ software, and 
motorists use it daily to check for traffic 
jams. You can look up any location in the 
world. It also gives street-level views  
of many cities, a service that would be  
hard for a competitor to match. It’s 
embedded in many real-estate sites,  
and business websites. 

Google’s more secretive in this division, 
and doesn’t report how much money it 
makes from Google Maps. Morgan Stanley 
suggests it’s a billion-dollar ad revenue 
business that could rise to more than 
US$11 billion in 2023, with US$1.23 billion 
from desktop searches and US$9.82 billion 
from mobile searches. 

Cloud Services
Google has a smaller market share than 
Amazon and Microsoft in cloud services, 
but it’s still one of the big players. Revenues 
are estimated to be US$8 billion a year and 
doubled in the past 18 months. The market 

“Basically, our goal is 

to organise the world’s 

information and to 

make it universally 

accessible and useful.”  

– Larry Page
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for cloud services is growing rapidly, due  
to the streaming and web services, which  
is a big tick for investors. 

DoubleClick
Google brought DoubleClick in 2008 
for US$3.1 billion. This advertising 
service earns money for Google by 
targeting customers and specific 
pages for clients. It also allows website 
owners to place ads on their websites. 
DoubleClick earns more than US$36 billion 
in revenue. It makes it possible to sell 
digital advertising in bulk to customers. 

What’s its future?
Google listed on the stock exchange in 
2004, with a share price of US$85 and 
revenues of just US$3.2 billion. Today  
its revenues are over US$136 billion,  
and it delivers investors consistent  
growth and profits.

Alphabet’s one of the top five biggest 
companies in the world, so it’s probably 
already in your portfolio if you own part  
of the US index in KiwiSaver. 

In October, it posted a 23 per cent drop in 
its third-quarter profits because its research 
and development costs went up, and after it 
faced some anti-trust scrutiny. 

Disclaimer: CMC Markets is an execution-only 

service provider. The material (whether or not it 

states any opinions) is for general information 

purposes only, and does not take into account your 

personal circumstances or objectives. Nothing in this 

material is (or should be considered to be) financial, 

investment or other advice on which reliance 

should be placed. No opinion given in   the material 

constitutes a recommendation by CMC Markets or 

the author that any particular investment, security, 

transaction or investment strategy is suitable for any 

specific person.

How much would 

US$1,000 invested 10 

years ago be worth today?

Shares were trading at just 

above US$1,200 on the US stock 

market as at October 2019. 

That means US$1,000 invested 

in 2009 would today be worth 

more than US$4,800, for a total 

return of more than 400 per 

cent. That’s compared to 250 

per cent growth if you’d invested 

in the S&P 500.

Google has a fortress-like balance sheet 
and revenue did beat estimates, hitting 
US$33.92 billion, compared to US$28.95 
billion in the second quarter of last year. 
Alphabet continues to buy companies to 
bolster its strength in online advertising, 
cloud computing, and hardware. 

Other bets by the company include 
subsidiaries, such as self-driving car 
company Waymo. There are exciting  
future prospects for these, along with  
the huge success they’re seeing in  
quantum computing. 

But to maintain growth and satisfy the 
demands of investors, Google will need to 
avoid regulatory changes to the business 
and lawsuits. 

Competing in cloud infrastructure and 
artificial intelligence (AI) should lead 
Google to a positive future of growth, and 
even more advertising dominance.

No doubt, there are many secret projects 
being worked on as its engineers shape the 
future. Watch that space. 

There’s little competition in the search 
market, so there are lots of good reasons 
why Google remains the platform of choice 
for search and mobile operating systems. 
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A Glass 
Half 
Empty?
Alcohol is losing its gloss for 

millennials, forcing companies that 

rely on drinking for their profits to 

diversify or die, says Victoria Harris, 

of Pie Funds.

It might be a sobering fact, but drinking 
rates are declining globally, particularly 
among young people. Some like to call it 
the rise of ‘Generation Sensible’.

Historically, peak alcohol consumption 
used to occur between the ages of 20 and 
34. This is the age millennials are today. 
But data shows they’re drinking less than 
their parents did, and also less than their 
grandparents did at their age. 

And this trend looks set to continue into 
Generation Z and further generations 
to come. The trend’s not new and it is 
something researchers have been watching 
for some time. 

Young people are drinking less
Abstinence rates among the 16 to 24s are 
on the rise, from 10 per cent to nearly  
25 per cent between 2001 and 2016. It’s 
now estimated that over 20 per cent of the 
UK population doesn’t drink at all, but 
that’s nearly 30 per cent for those under 24. 

As a millennial myself, I believe there are 
three main factors contributing to this 
decline. 

The first is health. Younger generations 
tend to be more concerned about their 
health and wellbeing than previous 
generations. This sees many of them 
drinking less, drinking non-alcoholic 
beverages, or favouring booze alternatives, 
like cannabis.

Globally, there’s also been a rise of ‘positive 
sobriety’ or ‘mindful drinking’ movements. 
Dry months like ‘Dry July and ‘Sober 
October’ have grown in popularity, as 
younger people develop a healthier attitude 
to drinking.

There’s also been a reaction against 
over-drinking. Many younger people are 
seeking more control in the face of constant 
social-media surveillance. Unlike previous 
cohorts, their nights out are documented 
through photos, videos, and posts across 
social media, where they’re likely to remain 
for the rest of their lives. Over-drinking is 
something many seek to avoid. 

Prices hit youth hard
Finally, the steady rise in alcohol prices 
over the past few decades puts an 
increasing dent in the wallets of young 
adults. 

According to the UK’s Institute of Alcohol 
Studies, as prices of alcohol increase, 
volumes consumed decline. However, 
the ready-to-drink mixes (RTDs) which 
are most associated with the younger 
demographic have one of the highest levels 
of price elasticity across all alcohol types.
These trends have serious implications for 
alcoholic beverage companies globally. 

In Western markets, we’re not only seeing 
a generational drinking decline, we’re also 
seeing a shift happening among alcoholic 
beverage categories. 

Sprits, in particular tequila and gin, are 
seeing accelerated growth as younger 
drinkers perceive these to be more 
premium, and healthier, alternatives  
to beer and wine. 

Sprits consumption globally, as a 
percentage of total volume, has increased 
from 45 per cent a decade ago, to over  
55 per cent today. The lion’s share is taken 
from beer. 

While this rising tide of teetotallers may 
be scary news for alcohol companies, 
it’s led to industry innovation. It’s 
created opportunities in several ‘alcohol 
alternatives’, as companies try to diversify 
their portfolios and expand their markets, 
aiming to appeal to those avoiding alcohol, 
or wanting to cut down. 

The rise of the non-alcoholic spirit
Big beverage companies are buying up or 
investing in creative products catering 
to this growing trend. Take Seedlip, the 
world’s first distilled non-alcoholic spirit, 
which was recently bought by alcohol 
conglomerate, Diageo. 

Diageo generates over US$12 billion in 
revenue from beer, wine and spirits. The 
addition of this alcohol-free alternative 
into its portfolio reinforces the huge 
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opportunities of owning brands that cater 
to the more conscious drinker. 

Other non-alcoholic alternatives, like 
the slightly fizzy, fermented tea drink 
kombucha – not only non-alcoholic but  
with extra gut health properties too –  
are rapidly being adopted.

Heineken, the 150-year-old beer giant, 
recently launched a non-alcoholic beer 
alternative. Heineken 0.0 is now available 
in more than 50 markets globally, and has 
rapidly gained traction, exceeding financial 
market expectations.  

Even Coca-Cola has jumped on the 
bandwagon, introducing a range of  
non-alcoholic cocktail-inspired drinks, 
even though its portfolio of brands  
is non-alcoholic anyway.

Cannabis curveball
Recreational cannabis is quickly becoming 

an alcohol alternative. Its popularity,  
plus legalisation in some countries and  
US states, has led to many cannabis 
companies commanding valuation 
premiums, as investors forecast a boom  
in this growing market. 

The world’s largest cannabis producer, 
Canopy Growth (TSX:WEED), generates 
NZ$300 million in revenue, has  
no earnings, but is valued at over  
NZ$14 billion. That shows investors  
are hugely optimistic about its future.

The cannabis environment may change 
in New Zealand too in the future. The 
government’s Medicinal Cannabis Scheme 
aims to enable commercial growing of 
medicinal cannabis and the creation of 
medicinal cannabis products. Public 
consultation closed in August. A handful 
of Kiwi cannabis companies are waiting for 
this outcome. 

And in the 2020 election, Kiwis will vote on 
legislation to legalise recreational cannabis.

Gen Z brings challenges
Millennials are shaping the alcoholic 
beverage industry today, but in terms 
of innovation and allocation of capital, 
companies should be more worried about 
Generation Z. 

Alcohol intake historically peaks between 
the ages of 20 and 34. So in 10 years, 
Generation Z will account for nearly all  
of this peak consumption age range. 

This generation is expected to be even more 
sensible, which means more money will 
flow into non-alcoholic alternatives. 

Investors should be looking at companies 
with management teams that can be 
nimble and adapt their business models 
or portfolios to take advantage of these 
increasingly ‘sensible’ generations. 
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Should 
You Invest 
in Crypto?
Fortunes have been made and lost 

investing in cryptocurrency. Andrew 

Kenningham, of Capital Economics, 

looks at what it is, the risks, and if 

there’s still money to be made.

With interest rates all around the world at 
rock-bottom levels and the prices of shares 
and property sky-high, some people become 
attracted to the idea of buying something 
out of the ordinary. 

Cryptocurrencies seem to fit the bill,  
but are they really worth it?

What is a cryptocurrency?
Digital currencies are no longer as exotic 
as they sound. They’re simply currencies 
stored and transferred electronically,  
with no physical form. 

Cryptocurrencies are a particular type of 
digital currency, whose key feature is that 
they’re ‘decentralised’ – not backed by an 
authority like a central bank. 

Instead, a network of computers keeps track 
of transactions and produces new currency. 
It uses blockchain technology to try to keep 
the currency safe from fraud and misuse.

Bitcoin was the first cryptocurrency to 
be created, in 2009, by the anonymous 
developer ‘Satoshi Nakamoto’, and it is 
still the biggest and best-known. 

Not just about Bitcoin
But Bitcoin is far from the only 
cryptocurrency. There are well over 1,000 
now: others include Ether, Litecoin and 
Cardano. Some of them, like Bitcoin, have 
no fixed price. But there are variations on 
this theme. 
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For example, there are some so-called 
‘stablecoins’ whose value is fixed against 
a conventional currency or precious 
metal, such as gold, but which use similar 
technology to Bitcoin. The best-known  
is Tether.  

Rollercoaster ride 
Investors in Bitcoin have had a rollercoaster 
ride. In January 2017, one Bitcoin was worth 
less than US$1,000. By December that year, 
it was over US$19,000, before it plummeted 
to US$3,200 in December 2018. 

At 10 November, its price was US$9,074. 
This shows both its attractions and its 
drawbacks – the scope for huge profits, and 
its apparently crazy price gyrations.

Other cryptocurrencies have followed 
similar trends to Bitcoin, and some have 
been even more volatile.

Will Bitcoin replace other currencies?
Fans of Bitcoin claim it will eventually 
replace money. This is in part because  
they believe its value cannot be eroded  
by inflation. The supply of Bitcoin is  
limited by an algorithm to 21 million, 
most of which has already been digitally 
‘mined’ by computers solving mathematical 
problems.

But most economists doubt that a 
cryptocurrency will replace currencies  
such as the dollar, pound or euro. 

The risk of inflation eroding the value of 
these currencies is surely smaller than the 
risk of another plunge in Bitcoin’s price.  
In any case, for most purposes conventional 
currencies do a better job. 

The number of active investors in Bitcoin 
is tiny, and most are in it for speculative or 
investment purposes. Very few goods or 
services can be bought with Bitcoin, apart 
from illicit drugs and weapons. 

Moreover, even Bitcoin, the most well-
established cryptocurrency, is highly 
illiquid. People have found it hard to sell  
in exchange for cash when they  
needed to. 

Transactions are slow, only three or four 
every second. Compare that to Visa’s over 
3,500 transactions a second. 

On top of that, Bitcoin has a horrendous 
carbon footprint, due to the phenomenal 
amount of computer power required. Even 
a couple of years ago, the total electricity 
Bitcoin mining used was the same as that 
used by a country like Switzerland. 

Even if a digital currency did replace 
money, it might not be Bitcoin. New cryptos 

are being created all the time and some may 
have better technology or features. 

If digital currencies have a long-term 
future, it’s more likely to be through central 
banks issuing a digital version of their own 
currencies. The Bank of England and the 
Swedish Riksbank are already looking into 
it. But that would be very different from  
a standalone digital currency and wouldn’t 
be an investment opportunity.  

Is Bitcoin a bubble?
Bitcoin shows all the hallmarks of a 
speculative bubble. Its ‘true’ value can’t 
be determined because, unlike bonds or 
shares, it doesn’t generate income. And 
unlike gold, it’s not useful or beautiful. 

Most people who invest in Bitcoin do so 
because they think its price will go up, not 
because they believe in its intrinsic value. 
That’s not a solid basis to invest  
your retirement money in.

My best guess is that Bitcoin will eventually 
disappear. Its value could collapse after  
a crackdown by regulators. Or it could  
be destroyed by a computer hacker, like  
the one who attacked the Mount Gox 
Bitcoin exchange in February 2014,  
causing prices to slump. 

Interest in Bitcoin could fade when fashions 
move on to something new. But the price 
could easily rise a lot further before it falls.  

What does the regulator say? 

The Financial Markets Authority (FMA) 

says cryptocurrencies are high risk, 

highly volatile, and are not regulated in 

New Zealand. If you’ve bought 

cryptocurrencies you’re more likely to 

be a target of online fraud and scams, 

the FMA says. Before you invest, it says 

to understand common warning signs 

of a scam and the steps you can take 

to protect yourself. Read more at fma.

govt.nz

Definitions:

Bitcoin mining: ‘Miners’ earn Bitcoin 

by running the servers needed to do 

the complicated calculations for 

Bitcoin transactions on the 

blockchain. Bitcoin’s creators designed 

the system to halve the number of 

Bitcoins that could be mined every 

four years, which limits the number of 

Bitcoin to just under 21 million.

Blockchain: How computers create 

the digital ledger needed to record the 

encrypted transactions using Bitcoin 

and other virtual currencies. It’s a 

system of ‘blocks’ of computer code 

that identify transactions and their 

owners.
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Earn Money While You Sleep

Most of us need go to work every day to earn 
money. But imagine if you could earn money 
while you sleep. It sounds like magic, but  
it’s called investing – and everyone can  
be an investor.

Investing is about putting the money you 
have to good use, rather than spending it. 

By putting your money into businesses 
through the share market, into houses to 
rent, into KiwiSaver, or into anything that 
will hopefully make a return, you’re most 
likely going to get further ahead than if you 
just saved it and left it under the bed.

If you’re a beginner investor, you’re reading 
the right magazine, and the right issue, at the 
right time. 

In JUNO, we explain the most popular types 
of investments and talk to experts about 
returns, risk, and reward. If you’re already 
an investor, find out what’s happening in the 

world and in the economy that could affect 
your investments.

We want to encourage you to take that first 
step, or add new investments that will help 
you ‘diversify’ your portfolio – spreading 
your risk.

We’ve got a long way to go until all Kiwis 
feel comfortable trusting their money to 
investments. But KiwiSaver is showing 
people how effective it can be to invest  
just a little, often. It’s a way to make  
1 + 1 add up to more than 2. 

In the Financial Markets Authority’s 
column in this issue, Liam Mason notes 
that NZ$8 billion has been added to 
KiwiSaver over the past year. That’s  
a lot of money earning returns that will 
make life easier for Kiwis when they buy 
their first home, or when they stop work. 

And it keeps working, even while you sleep.

Brenda Ward

JUNO Editor

There’s a lot of jargon, mystery and 

misconceptions around investing, 

but it can be easier than you think.
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